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F
resh off the back of the highest global first quarter securities lending revenue in a decade 

($2.6 billion in Q1 this year), Global Investor’s 2018 Securities Finance Americas Guide offers 

timely insight and analysis on what makes such an important market tick.

For investors, both on the long and short side, pricing and risk remain paramount in this industry. 

Both themes are central to this year’s guide and our objective is to add to the pool of existing 

knowledge and informed discussions already occurring.

We hope experienced investors and those less familiar with securities lending and repo will 

ultimately gain a clearer view on how these markets operate, the benefits they can bring when 

best practices occur and a view on where they place within the global financial system.

Market infrastructures and vendors – such as the Depository Trust & Clearing Corporation 

(DTCC) and post-trade vendor Pirum – play a crucial role in making sure this market functions 

efficiently. Experts from both organisations appear in this publication to share the latest updates 

on the enhancements that matter.

The guide also contains exclusive updates from trade associations and  regulatory experts, 

including the Risk Management Association (RMA) and law firm Debevoise & Plimpton, who 

provide business and legal overviews for the benefit of institutional investors, agent lenders and 

borrowers.

Balance sheet considerations continue to remain top of the mind in what is a post-crisis 

regulatory environment, hence why alternative routes to market are explored in this year’s guide. 

A range of firms share their views on peer-to-peer structures and technology solutions delivering 

a more efficient means of connecting existing counterparties.

On the lending side, a market veteran discusses what it takes to establish a successful agency 

business and senior executives at several established desks offer their take on trends, client needs, 

performance and market developments.  The heads of prime brokerage desks also have their say 

on adapting to clients’ financing needs and where they see the industry is heading.

While Canada and the US remain the largest markets, there is growth and an increase in foreign 

involvement in Latin America. This year’s country profiles section, complete with local knowledge 

and data from exchanges and EquiLend, sheds light on the new developments in an exciting 

region.

Looking ahead, multiple factors (volatility, financial technology, data, automation, collateral 

efficiency, central clearing and regulation) will continue to shape the securities finance markets. 

Arguably though, these are still early days.

Thank you to our sponsors and all those who supported the 2018 guide.

Andrew Neil

Securities finance editor

Global Investor Group

Securities finance  
editor’s letter
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M
any beneficial owners would prefer 

that agent lenders serve as active 

price setters instead of price takers, 

using available data to establish their own 

mechanisms for determining loan value, rather 

than relying exclusively on their brokers’ 

benchmarks. Some argue that transaction 

cost analysis (TCA), which has been widely 

used throughout the industry to provide 

transparency not only around pricing but also 

broker trades, type of strategy employed and 

other detail, could help level the playing field 

on behalf of lending participants.

But can TCA realistically account for the 

differences in netting, collateral and other 

variables that exist from one borrower-lender 

transaction to the next? Or is the space simply 

too diverse for such a universal price-discovery 

mechanism?

Whereas TCA has been a good fit for equities 

transactions as well as non-exchange traded 

assets such as corporate bonds, applying the 

concept to a securities-lending arrangement 

isn’t nearly as straightforward. According to 

Robert Levy, head of business development 

for risk-analytics provider Hanweck, finding 

a universal formula for the myriad lending 

strategies currently available can be elusive.

“With a cash collateral arrangement, for 

instance, you need to know what the charges 

are, how much credit risk you can assume, and 

other factors,” says Levy. “The point being, 

there is this dimension of complexity with 

securities lending that just doesn’t exist when 

selling stock on-exchange.” Using historical 

data can assist in creating some kind of 

retrospective framework, offers Levy, “but 

even then you’re looking at a wide range of fee 

structures, including some that are relationship 

driven and therefore may not offer the kind 

of transparency needed for a third party to 

conduct this kind of analysis. Even when a 

historical record is available through one of the 

leading lending platforms, beneficial owners 

may still have a hard time determining the 

Is it possible to bring transaction cost analysis into the securities 
lending space? Or is the market too nuanced to support such a 
universal price-discovery mechanism? Dave Simons reports.

TCA for securities 
lending: Can It Work?

Robert Levy, head of business development for 
risk-analytics provider Hanweck
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origins of the various fees embedded within 

the transaction.”

For his part, Thomas Ryan, director for 

Deutsche Bank’s Agency Securities Lending 

(ASL) program in New York, believes that TCA 

is necessary in order for businesses to achieve 

true return on capital (ROC) and cost to 

income ratio (CIR) metrics.

“For almost 20 years the Deutsche Bank 

lending program has been setting the prices on 

the securities we lend on behalf of our clients,” 

says Ryan. “The advent of market data has 

helped strengthen that pricing by providing 

effective reference points. Broker and market 

benchmarks, however, don’t account for 

unseen transaction costs unique to each agent 

lender/beneficial owner arrangement, as well 

as capital costs which then make pricing 

adjustments necessary as opposed to relying 

entirely on the reference prices. From an agent 

lenders point of view, on top of settlement 

costs, the varying reinvestment strategies and 

collateral acceptances may also factor into 

the pricing equation that the counterpart has 

a limited view into, if at all, as it pertains to 

pricing a loan transaction.”

Technology and proper data mining can cut 

through all kinds of market complexities, says 

Ryan, “it’s simply a matter of prioritizing what’s 

important to your business and then devoting 

the proper focus and resources in that 

direction. TCA is paramount in analyzing the 

many different structures being discussed as 

counterparties endeavor to make themselves 

more capitally efficient. Some of these 

structures could be economically burdensome 

to agents lenders or their beneficial owners. 

In this analysis data services provide the base 

line pricing for the market and then each agent 

lender builds out from there. This build out is 

what differentiates agent lenders from each 

other and ultimately filters down to the pricing 

arrangements with their beneficial owners as 

they decide their optimal route to market.”

FIndIng tHe COst
Despite the various obstacles, many owners 

remain intent on achieving further granularity 

around lending costs. Levy reports strong 

response for Hanweck’s Borrow Intensity 

Indicators, which allows users to monitor 

securities-lending rates and term curves in 

real time, using data sourced from the equity 

options market. Predictive analytics indicate 

changes to the borrowing environment, and 

the tool also provides users with historical 

snapshots of synthetic financing rates and 

other pertinent data. 

As Levy notes, the product gives agent 

lenders an additional source for determining 

thomas Ryan, director for deutsche Bank’s 
Agency securities Lending (AsL) program in 
new York

there is this dimension of 
complexity with securities 
lending that just doesn’t exist 
when selling stock  
on-exchange.”

Robert Levy
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accurate rate data on a timely basis. 

“It’s yet another perspective around term 

rates that are implied by exchange-traded 

data in the options market, which are also 

updated on an intraday basis,” says Levy. The 

combination of term structure and timeliness 

has resonated in particular among those 

seeking dependable information around 

collateral with higher intrinsic value, notes 

Levy, “however we’ve had interest around more 

general types of collateral as well.” 

Any segment in which the market maker 

submits data to create a benchmark or 

benchmarking is likely to have problems with 

opacity. One third party service provider put 

it this way: “Often the industry’s knee-jerk 

reaction is to explain why something can’t be 

done—in the case of securities lending, it’s 

collateral, or the multitude of different entities, 

or any number of other factors. The reason 

TCA works with equities trading is because the 

executing party knows the destination – you 

can clearly see where and with whom you 

executed a trade. In the prime/sec lending 

space, however, it’s different – that is, the price 

taker is not getting the destination identity 

from the price maker, it’s totally blind to them, 

and the data products people use to try and 

measure spread comes from firms that have 

conflicted submission processes and biases.”

Such issues haven’t deterred the likes of 

S3 Partners, the Manhattan-based financial-

technology firm that has simplified securities-

finance transactional activity through its 

recently upgraded Black App solution, which 

employs real-time analytics for short interest 

and accurate finance rates to provide lending/

borrowing/spot price transparency on behalf 

of both buy side and sell-side subscribers. 

Available through both Bloomberg’s app portal 

and Thomson Reuters’ Eikon platform, the 

Black App sources data from S3’s enterprise 

Blacklight SaaS platform and voice-broked 

markets to present a first-of-its-kind, un-

conflicted transparency for a range of markets 

and products.

“What has made us the best-selling app in 

the history of the Bloomberg Terminal is that 

the price taker—whether it be on the buy 

side or sell side—can see end-to-end what 

the maker is charging, while the price maker 

also knows what the taker is willing to pay,” 

says Robert Sloan, S3 founder and managing 

partner. “Using the app enables you to solve 

for collateral type, destination and entity 

very easily, plus you can use it to benchmark 

or measure flow within the entire market 

structure.”

Also in the offing is a Sharpe ratio-based 

solution that, according to Sloan, provides 

a unique factor that measures how markets 

trade and interact with financing. “It will help 

managers understand that all basis points 

are not created equally,” remarks Sloan, who 

pioneered the CS/Tremont Hedge Fund Index 

(now called the Dow Jones Credit Suisse 

Hedge Fund Index) during his tenure at Credit 

Suisse First Boston.

The key take away, says Sloan, is that under 

the current market structure the price taker 

can never really know where and how things 

are getting executed. “It’s the kind of problem 

that might be addressed in a real blockchain 

world, but that’s likely some time away. So TCA 

and best execution in this market is to know 

Robert sloan, s3 founder and managing partner.
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whether or not securities-lending spreads and 

short interest reflect actual supply-demand 

conditions. From our standpoint, the answer to 

any regulator or constituent is this: I have the 

Black App, therefore I know the entire market. ”

segmentIng sOLutIOn
If universalized TCA for lending seems a 

ways off, one approach that could have merit 

is establishing pricing benchmarks within 

different borrower segments. “One of the 

motivations for this concept is that firms in 

certain industries are subject to the same kind 

of overarching constraints within their lending 

programs,” notes Levy. “For instance, if I’m an 

insurance company, some of the preferences 

of my lending program may not necessarily be 

specific to my particular organization, but are 

instead based on the accepted practices of a 

lender within that space. My firm may still have 

its own idiosyncrasies and covenants, however 

by looking within my segment at least I have a 

head start. Or you may also be able to isolate 

certain participants by identifying requirements 

or constraints around cash reinvestment, as 

well as the settlement restrictions of their 

lending counterparty, and so forth. Which is 

why the segmenting approach can, under the 

right circumstances, have merit.”

According to Mike Saunders, Director, Head 

of Trading & Investments, Securities Lending 

North America for BNP Paribas, agents can 

find ways to become price setters assuming 

they operate under the right framework of a 

borrower. “In some instances this could mean 

trading with an offshore entity, while in others 

it might be using a pledge structure or having 

the right risk weighting,” says Saunders. “All 

of those things help with the ability to price 

trades as they are conducive to easing the 

capital constraints of a borrower.”

Sustained demand for enhanced cost 

transparency among a wider swath of 

beneficial owners may also help move the 

needle. “From our standpoint, many owners 

are only now coming around to the idea of 

having additional data at their disposal as well 

as being more pro-active in their analysis,” says 

Levy, “compared to the larger players who 

are generally the ones clamoring for better 

information around pricing, fees and other 

lending-related costs.”

Deutsche Bank’s Ryan agrees that 

benchmarking can serve as an important proof 

of concept to owners, particularly during the 

initiation phase. “It can be used to compile 

estimates in the RFP process, as a way of 

monitoring current performance, as well 

as aligning future expectations of earnings 

streams,” says Ryan. “As the quality of data has 

improved, so has the willingness to deploy this 

information in the relationship management of 

beneficial owners.”

The fact that owners and hedge funds are 

increasingly using these data services is likely 

to result in more informed, positive pricing 

discussions going forward, concurs Ryan. “As 

Mark Twain said, ‘It is the difference of opinion 

that makes horse races.’ Well the same can 

be said for reference pricing. Although it can 

serve as a spread compressor, ensuring that all 

parties are properly educated across the chain 

will make for a smoother resolution should any 

pricing disagreements arise.” 

mike saunders, director, Head of trading & 
Investments, securities Lending north America 
for BnP Paribas
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A
n investor’s goal is to 

maximize performance 

in securities lending 

within their defined risk toler-

ances. To achieve this goal, an 

investor should work with their lending agent to 

evaluate two execution strategies, 1) discretion-

ary daily lending and 2) exclusive lending. Most 

lending agents only engage in lending securities 

on a discretionary basis; however, one cannot 

consistently outperform market benchmarks 

without evaluating both strategies. eSecLend-

ing’s unique and proprietary auction process is 

designed as a decision-making tool to help de-

termine which lending strategy, discretionary or 

exclusive, is most profitable for a specific fund 

or asset class in a given market environment.

Understanding exclUsive lending
direct exclusives
Exclusives can be done on a direct basis with a 

borrower or on an agency basis through a lend-

ing agent. In a direct principal exclusive struc-

ture, the Lender faces the borrower directly 

from an operational standpoint. Lenders do not 

have the traditional agency lending protections 

in terms of price transparency, operational infra-

structure and administration, legal agreements 

or indemnification against borrower default. 

agency exclusives
In an agency exclusive structure, such as the 

model that eSecLending facilitates, all tradi-

tional agency lending services are maintained 

so that the legal, operational and indemnifica-

tion protections are provided to the Lender. In 

addition, agency exclusives, as managed in our 

model, also achieve exemplary returns for the 

Lender because they are negotiated through 

a competitive price discovery auction process. 

Eighteen years of managing exclusive auctions 

has proven time and time again that no single 

borrower is the highest payer across all asset 

classes and markets. Exclusive lending is best 

optimized when multiple exclusives are awarded 

to the highest paying borrower for each seg-

ment of a portfolio.

By Peter Bassler, Managing director,  
Business development at eseclending

How to Outperform in Securities 
Lending: You Will Need Two 
Execution Strategies

ExEcution stratEgiEs dEfinEd

discretionary lending – traditional lending 
where loans are negotiated daily based on 
demand levels in the marketplace and revenue 
fluctuates given prevailing rates. Revenue is 
not guaranteed, and profitability is driven by 
the negotiated rebate rate on each individual 
security.

exclusive lending – a borrower commits to 
a guaranteed fee (typically for 1 year) that is 
applied to the lendable market value on a spe-
cific portfolio, or subset thereof. All loans that 
are executed remain one day overnight (“on 
open”) loans and the client retains all rights of 
recall for any reason and the portfolio manager 
has no restrictions. The borrower pays an “ac-
cess fee” to borrow for a predetermined time-
frame, and in addition, each borrow is set at a 
fixed rebate rate. The revenue stream is guar-
anteed, predictable and driven by the exclusive 
fee that accrues daily and pays monthly. 
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common conflict between discretionary 
and exclusive lending
As previously noted, most lending agents com-

monly lend client securities on a daily discre-

tionary basis to produce a floating revenue 

stream with daily negotiated rebate rates 

between their trading desks and approved bor-

rowing counterparties. Agents look for an edge 

to manage borrower demand to achieve higher 

utilization and lower rebate rates. They want to 

show value to their clients vs. widely accepted 

industry benchmarks (i.e. IHS Markit, DataLend, 

FIS Astec). With full transparency from these 

sources, sticking solely with this execution strat-

egy makes outperforming on a consistent basis 

both challenging to deliver and, more impor-

tantly, difficult to prove and defend. 

Given this, why don’t more securities lending 

trading desks evaluate the exclusive execution 

route as a complementary approach for certain 

assets in certain market environments? The 

reason is that the structure of most traditional 

agent lending programs is not designed for this 

multi route-to-market approach. Most pool/

queue based lending agents utilize specials value 

to drive general collateral balances for the entire 

program. Carving out valuable portfolios for an 

exclusive arrangement is often structurally disad-

vantageous for the agent’s “pool” performance 

even if there could be individual client benefit.

evidence speaks for itself
We believe that evaluating both routes-to-

market is a highly effective strategy and is in the 

best interest of the Lender. The historical exclu-

sive performance we have experienced over the 

past 18 plus years vs. widely accepted bench-

marks speaks for itself. The exclusive execution 

strategy can be compelling for some assets and 

needs to be activity considered and evaluated 

alongside a discretionary lending program. 

eSecLending is structurally different than other 
agents, which allows us to capitalize on both 
execution strategies.  We do not operate a 
pool or a queue.  Each client is managed as a 
segregated program.  Our job is to maximize 
each client’s performance within their specific 
guidelines.  We utilize all tools to make this 
happen;  our auction provides price discovery 
and decision making guidance for the Lender 
and based on what the market tells us through 
the auction (from borrower bids), we execute 
with both execution strategies thereby 
optimizing performance.

eseclending exclUsive coMposite
•	 Track	record	demonstrates	the	aggregate	value	our	exclusives	have	generated	for	our	client	base.

•	 Performance	is	vs.	the	same	securities	in	client	portfolios	compared	to	their	respective	peer	groups.

•	 Data	does	not	include	any	increased	performance	from	collateral	management	decisions,	which	

can vary widely and can distort lending performance comparisons.
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N
ew regulations are serving to create 

more durable, sounder financial markets 

but add new costs and limitations that 

could constrain capacity in securities financing 

transactions. Additionally, some proposed rules 

have the effect of not meeting their stated 

objectives. 

Agent lenders and borrowers have strong 

mutual incentives to develop solutions to 

address these regulations, including the 

issues that they generate, such as capacity 

constraints and technical clarifications. 

As a result, agent lenders and borrowers are 

collaborating accordingly as both proposed 

and final regulations need to be interpreted 

and addressed from business, legal and 

operations-and-technology perspectives.  

The RMA has addressed the abundant 

regulatory developments by helping to 

coordinate industry responses on a number 

of topics, acting as a unified voice for industry 

progress. 

Term Trades
RMA’s Fixed Term Trades Working Group 

submitted a comment letter at the end of 2017 

requesting that the Treasury and IRS address 

the current US tax uncertainty associated with 

fixed term securities loans. 

securiTies financing Transparency 
reporTing
RMA is promoting industry discussion on the 

regulation via the Legal, Tax & Regulatory and 

Operations & Technology subcommittees. 

These subcommittees are also liaising with the 

International Securities Lending Association 

(ISLA) on the impacts, including to beneficial 

owners in the US and possible solutions to 

facilitate implementation. 

us daTa and Transparency
The RMA continues to monitor the potential 

for a mandatory regulatory trade reporting 

regime in the U.S. through periodic conference 

calls with the Department of Treasury, Office 

of Financial Research (OFR), and staff 

members from the FSB and Federal Reserve. 

No mandatory trade reporting has been 

introduced at this time. 

us Treasury core principals
Many of the primary concerns raised by the 

RMA in our letter were addressed by the 

Fran Garritt, who leads securities 
lending and market risk 
management programs in north 
america and globally for the risk 
management association (rma), 
provides an update on some key 
securities finance focus areas.

Addressing the issues
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Treasury in their June 2017 report, “A Financial 

System That Creates Economic Opportunities, 

Banks, and Credit Unions,” including the 

recommendation that a more risk sensitive 

approach to credit exposures be adopted for 

the existing standardized RWA calculation and 

proposed Single Counterparty Credit Limit 

(SCCL) calculation. 

Additionally, the RMA raised concerns about 

the scope of the proposed rules regarding con-

tractual stays on Qualified Financial Contracts 

(QFCs), which were reflected in the Federal 

Reserve’s final rule issued in September 2017. 

equiTies as collaTeral 
In this combined effort between RMA and 

SIFMA, these groups have been working with 

the SEC to address adding equities as collateral 

to the Customer Protection Rule, 15C3-3, and 

debit to the reserve formula for broker dealers. 

Additionally, RMA and SIFMA submitted supple-

mental data that illustrated the comparability of 

equities collateral to other collateral permitted 

by the SEC’s 2003 Collateral Order. The associa-

tions met with the SEC and held subsequent 

conference calls to discuss. 

laTin american iniTiaTive
Following the 2017 RMA Conference on 

Securities Lending’s panel discussing the 

future of securities finance in Latin American 

markets, RMA held a 2018 web seminar and 

has created a working group to further explore 

opportunities related to the development of 

these markets.  

The common themes the Association has 

identified through the region are market 

growth, an increase in foreign involvement, 

and a willingness to work with regulators and 

industry groups.   Currently, RMA is identifying 

the key players for each country/market to 

engage in further discussion on the path 

forward and working to present in front of 

the local authorities to introduce and discuss 

the benefits of securities finance to market 

efficiency and liquidity.

RMA continues to maintain an active dialogue 

with other associations, including ISLA, 

The Securities Industry Financial Markets 

Association’s (SIFMA) Securities Lending 

Division, and the Pan Asian Securities Lending 

Association (PASLA).  As a professional 

association with extensive contacts in the 

industry, RMA has been able to facilitate 

meetings to discuss various issues with senior 

level officials of regulatory agencies across 

the globe. RMA, through its Committee on 

Securities Lending, Subcommittees, and 

working groups address multiple areas of the 

securities finance industry, including:

•	 Legal,	Tax,	and	Regulatory	Development

•	Membership	and	Industry	Affiliate	Liaison	

Issues

•	 Risk	Standards,	Performance,	and	

Communications

•	Operations	and	Technology

In summary, global regulatory developments 

along with the progression of international 

securities finance markets continue to 

remain at the forefront of the industry’s 

collective efforts and require our attention, 

collaboration, and direct engagement. The 

Risk Management Association will continue to 

advocate that rules should achieve their stated 

objectives by highlighting potential unintended 

consequences on markets and the securities 

lending industry.

The Risk Management Association (RMA) is 

a not-for-profit, member-driven professional 

association serving the financial services 

industry. Its sole purpose is to advance the 

use of sound risk management principles in 

the financial services industry. RMA promotes 

an enterprise approach to risk management 

and serves the securities finance industry by 

promoting the advancement of best practices 

throughout global markets. 
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D
ue to regulatory changes, traditional 

banking counterparts have pulled back 

from many transactions and as a result, 

a void has been created for certain trades for 

institutional cash and collateral providers.

In a report published in July 2016, BNY Mellon 

noted that ‘with broker-dealers being more 

selective in terms of financing, institutional 

investors may also find further opportunities in 

a peer-to-peer relationship, in which these buy-

side firms are both the collateral provider and 

receiver’.

Almost two years on, John Wilson, managing 

director at BNY Mellon Markets says that 

liquidity is growing rapidly on DBVX, the peer-

to-peer collateral trading platform acquired by 

BNY Mellon in 2016.

“We see DBVX as an opportunity to add 

structure and transparency through an 

electronic market with audit trails and controls 

built in, which improves efficiency of execution,” 

he explains. “Many market participants are 

active on the platform, including banks that 

use it as a distribution vehicle, which makes it 

easier for them to add clients. This is appealing 

to banks of all sizes, some of which might not 

have a massive salesforce or wide geographical 

presence.”

DBVX has put together a standardised legal 

framework which gives new participants 

consistent terms with all other participants 

in the community and generates savings in 

terms of time and cost of connecting to more 

counterparties on the same terms.

This does not remove the challenge of forming 

a credit view on a counterparty, although the 

prospect of centrally cleared repo is helpful 

since this would a useful credit leveller.

The platform is also being used to assess 

opportunity cost, helping clients measure 

what Wilson describes as credit slippage - the 

foregone price improvement or depth from 

their decision about who they will or will not 

trade with. If two buy-side firms agree to trade 

with each other, they might achieve price 

Alternative routes to the 
securities finance market
Peer-to-peer securities lending has been identified as an emerging 
trend for a number of years, but with the prospects for several 
platforms far from certain it has proved perhaps more challenging 
than expected. Paul Golden reports. 

John Wilson, managing director, BNY 

Mellon Markets



Peer-to-Peer

Securities Finance Americas Guide 2018  •  17

improvement by meeting in the middle because 

neither party is subject to bank capital charges. 

“We now have consistent daily volume at levels 

that are about a five basis point improvement 

over the Fed’s new secured overnight financing 

rate,” says Wilson. “Participants can settle 

bilaterally or utilise tri-party settlement with 

agents other than BNY Mellon, which is useful 

for those who might want to migrate existing 

business.”

Future plans include developing an intra-day 

repo market as well as offering indemnification 

through schemes that would allow for credit 

protection on repo.

Deutsche Börse Group global funding & 

financing sales senior vice president, Frank 

Odendall, accepts that although Eurex does 

not currently operate a peer-to-peer platform - 

choosing instead to focus on business-to-client 

solutions - interest in the concept is not hard to 

understand.

“We appreciate that certain buy-side entities 

could find it beneficial to trade with other non-

banks directly given the continuous pressure on 

bank balance sheets, regulatory considerations 

or a perceived reduction in bid-offer spreads,” 

he says.

As for whether there are any reasons why 

some market participants might choose not 

to conduct business peer-to-peer, Odendall 

notes that in the absence of an effective credit 

mitigation mechanism, potential buy-side clients 

will probably not be able to transact bilaterally 

with each other.

This is due to the lack of a sufficiently large 

credit department, credit appetite or acceptable 

legal framework, he adds. “In addition, liquidity 

provision by some buy-side firms could be 

unreliable as they are typically not set up to 

provide continuous liquidity and in all market 

conditions.”

Odendall expects a few large entities to 

embrace the perceived opportunity of non-CCP 

peer-to-peer, but reckons significant adoption 

would be a surprise. “On the other hand, we 

assume that European buy-side entities - 

similar to their US counterparts - would start 

to embrace CCP-cleared repos in which banks 

could provide balance sheet more easily due 

to the high netting potential of CCP-cleared 

securities financing transactions whilst the 

buy-side could reduce credit, operational and 

liquidity risks and costs,” he says.

Douglas Brown, head of alternative financing 

for State Street observes that improved 

pricing for both parties in the transaction is an 

obvious attraction for peer-to-peer activity in 

the lending and repo space. “With respect to 

repo, there is the expectation that peer-to-peer 

activity could provide more stable liquidity,” 

he adds. “Furthermore, across both product 

segments, counterparty diversification and 

collateralisation levels can benefit both parties 

Frank Odendall, global funding & 

financing sales senior vice president, 

Deutsche Börse Group 
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in the transaction.”

Clients may choose not to participate in 

peer-to-peer activity due to legal, regulatory or 

policy limitations; concerns about counterparty 

creditworthiness and stability; preference 

for anonymity to peers; limitations on 

acceptable collateral; and inability to support 

the operational and trading aspects of the 

transaction, as well as cost of implementation, 

explains Brown.

“I think the scale of the growth in this 

segment of the market will be determined by 

the structures that are put in place,” he says. 

“Larger scale growth could occur if credit 

intermediation, counterparty anonymity and 

selection, strong liquidity and stability, and 

operational ease are key tenets of the product 

offering.”

When asked why firms might use his platform 

rather than a P2P provider, GLMX CEO and co-

founder Glenn Havlicek notes that the dealer/

client relationship has long been the bedrock on 

which the secured finance market rests.

“As such, our objective is to make existing 

dealer-to-client repo market flows more 

efficient and less error-prone,” he says. “We 

have developed technology to deliver a 

more efficient means of connecting existing 

counterparties, without lessening the critical 

value the sell-side provides. Our goal is not 

to replace dealers, but instead to create a 

more efficient model for the buy and sell-side 

communities to interact.”

When asked whether he is concerned about 

competition from centrally cleared institutional 

tri-party services, Havlicek notes that GLMX 

is not in the business of clearing or even of 

suggesting clearing mechanisms to its clients.

“We firmly believe that secured finance 

markets are more ripe for innovation than they 

have ever been and we are beginning to see 

wide adoption of fintech services,” he says.

Brooke Gillman, managing director client 

relationship management at eSecLending 

describes peer-to-peer lending and repo as a 

growing trend amongst institutional investors, 

particularly pension funds. 

Peer-to-peer lending and repo trading 

opportunities offer attractive risk versus return 

profiles, as well as the ability to transact with 

strong creditworthy entities as many peer 

counterparts have a higher credit profile than 

the traditional banks, she says.

“We are seeing more interest from beneficial 

owners on both sides of the lending and 

borrowing transaction, with securities and cash 

driving demand to satisfy liquidity and funding 

requirements, to provide increased yield and 

broaden counterparty distribution channels.”

One of the obvious challenges facing beneficial 

owners that wish to participate in peer-to-peer 

transactions is formally approving each other 

from a credit and counterparty perspective, as 

many have requirements to transact with rated 

entities. Some beneficial owners have solved 

this challenge by developing internal processes 

and policies to review, approve and monitor 

non-rated entities. Additionally, there are new 

credit risk data providers emerging.

Brooke Gillman, managing director client 

relationship management, eSecLending
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Peer participants also require solutions 

to address the legal, operational and trade 

administration components of securities 

financing transactions, as well as to maintain 

the required indemnification insurance for 

counterparty default, adds Gillman, who reckons 

the amount of business conducted on peer-to-

peer platforms will increase over time.

“However, the issue is that these peer-to-peer 

platforms do not address the key challenges 

beneficial owners face to engage in these 

trades,” she says. “As previously mentioned, 

solutions are required to address credit 

approvals, legal documentation, operational 

administration and trade support as well as 

indemnification insurance in order to truly be 

able to increase the amount of peer-to-peer 

transactions flowing through trade platforms.”

Technology alone doesn’t support these 

types of trades - a network of peers that are 

pre-cleared to transact with one another and 

have the legal, operational and indemnification 

infrastructure in place is what will allow for 

significant increases in peer-to-peer securities 

financing transactions.

It has been suggested that peer-to-peer 

might appeal to specific market participant 

preferences, such as pension funds who want to 

deal with other pension funds rather than banks. 

However, Odendall notes that banks do 

not only provide liquidity but also credit 

intermediation, which is difficult to address in a 

satisfactory matter in non-CCP cleared peer-to-

peer markets.

“Therefore, we offer CCP-cleared repo and 

securities lending to buy-side entities,” he 

says. “This way we address bank balance 

sheet capacity and counterparty credit risk 

considerations. In addition, connecting to CCP-

cleared securities financing markets should also 

provide access to new trading counterparties 

for many buy-side entities as operational 

restrictions often limit the possible number of 

trading counterparties in a non-CCP cleared 

environment.”

Brown says he can see why similar market 

participants might want to face each other from 

the standpoint of understanding the risk of 

the entity they are facing, but wouldn’t expect 

much business to occur if the relationships were 

that narrow.

In some client sectors there is limited shorting 

activity, limited need to invest cash in repo, 

limited financing activity, or a preference to 

not share confidential information with peers, 

creating the expectation of a market where 

participants face peers across the various client 

segments.

According to Gillman, pension funds are 

ideally suited to transact with other pension 

funds since many are already collaborating with 

their peers in the securities financing market 

and more broadly in other areas of investing. 

“Peer-to-peer securities lending and repo will 

not replace traditional banking transactions, 

but we do anticipate continued incremental 

trade opportunities for pension clients,” she 

concludes. 

Douglas Brown, head of alternative 

financing for State Street
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Can you outline efficient and effective strate-
gies/trade types for lenders and borrowers in 
the current market?
The limited number of specials in the market has 

provided opportunities for beneficial owners to 

seek new strategies to increase revenues. Clients 

with an intrinsic only program have started ex-

amining alternative lending strategies to increase 

revenues. Collateral transformation and the 

demand for HQLA is a prime example of lenders 

adopting new strategies. The focus of monetizing 

the demand and utilizing the high-quality collat-

eral in their portfolios adds value to both lenders 

and borrowers.  The ability to lend general col-

lateral and in turn reinvest the cash collateral into 

a pool of diversified money market instruments is 

another pocket lenders can incorporate into their 

program.

What’s behind the robust demand to pledge 
non-cash collateral, particularly uS, Canadian 
& european debt?
The ability to pledge securities as collateral helps 

a financial institution preserve its liquidity position 

and put more assets in use, greatly enhancing its 

liquidity profile, as well as its financial flexibility. 

The focus on balance sheet allocation naturally 

shifts the demand to borrow to non-cash transac-

tions, which offer broker dealers an opportunity 

to net and move transactions off the balance 

sheet. As such, non-cash collateral-based transac-

tions are less balance sheet-intensive than cash 

collateral-based transactions, hence the growth in 

non-cash collateral.

as BNP Paribas continues its uS expansion, 
how would you gauge the current appetite 
from asset owners towards securities lend-
ing?
Current lenders have increased their willingness 

to analyze proposals which directly correlate to 

higher revenues, increased utilization rates and 

greater risk protections. Non-cash collateral lend-

ing, a broader collateral policy and non-traditional 

counterparties and trade structures are all prime 

examples of this shift in their approach to lending. 

Those not lending are also shifting their ap-

proach as the realization of opportunity cost is 

becoming a reality. We are seeing elevated partici-

pation rates of new participants coming into the 

market. Most of this new supply is generated from 

asset owners with large pools of HQLA seeking a 

return who previously were opposed to lending or 

unaware that there was demand for their assets.  

how do you rate the Latin america’s potential 
from a securities lending perspective?
BNP Paribas has committed substantial resources 

and capital recently to grow our presence in the 

Americas. In particular, our presence in São Paulo, 

Brazil and Bogota, Colombia demonstrates our 

global footprint and commitment to LatAm. Our 

agency lending business is leveraging this local 

presence to serve a variety of asset owners and 

asset managers in the region while identifying 

additional opportunities. As the world’s fifth larg-

est global custodian, our securities lending team 

utilizes our local resources to examine lending 

opportunities in the LatAm markets. 

Interview: Michael Saunders, BNP Paribas

Michael Saunders, head of investments & 
trading, Securities Services North america, 
BNP Paribas
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G
LMX began 2018 on a solid footing by 

completing a raise of $20 million in fund-

ing led by Silicon Valley venture capital 

firm Sutter Hill Ventures as well as Otter Capital 

and Tippet Venture Partners.

The fact that these high-calibre investment 

companies support GLMX as a buy-side-to-

dealer trading platform and share our vision of 

the securities finance market is testament to our 

work since launching our repo technology in 

2016.

Put simply, our aim is to enhance the relation-

ship between buy and sell-side counterparties 

and to address the need for a more efficient 

repo trading infrastructure, particularly in light of 

increasing regulatory reporting requirements.

 January’s funding will help us expand opera-

tions, not just in the US (where GLMX recently 

received regulatory approval to become a 

FINRA-registered broker-dealer) but also into 

major European markets.

It also will allow us to bolster GLMX’s engineer-

ing team following a record year in which the 

company’s client base doubled.

We have increased weekly volumes by over 

900% since the second quarter of 2017.  GLMX 

has also doubled aggregate systems volumes 

since the beginning of 2018, surpassing $3 trillion.

  

Innovation
I believe the secured finance markets are as ripe 

for innovation now as they’ve ever been and 

probably as they ever will be.

Fixed income markets in general have been 

somewhat slow to adopt new technology but 

securities lending/repo have been perhaps the 

slowest.

Now, the players in this industry are taking no-

tice of the benefits of efficient technology across 

other global markets such as equities and foreign 

exchange.

As such, repo and securities lending partici-

pants now seem much more open to the adop-

tion of fintech solutions.

GLMX has two critical, core strengths: First, our 

business team is comprised overwhelmingly of 

former repo and securities lending markets trad-

ers, client support and salespeople.

Second, our engineers (led by a former mem-

ber of the Google Ads Quality team) have built 

technology which caters to the evolving needs of 

our clients quickly and efficiently, allowing them 

to connect seamlessly to their existing coun-

terparties, irrespective of the specific clearing 

mechanism.

Glenn Havlicek, chief executive 
officer of GLMX, provides 
an update on the company’s 
strengths and its strategy for 
growth in the global securities 
finance market.

GLMX geared  
up for growth

“I believe the secured finance 
markets are as ripe for 

innovation now as they’ve  
ever been and probably as  

they ever will.”

Glenn Havlicek
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With the dealer-client relationship serving as 

the foundation of the securities finance market, 

GLMX’s objective is to enhance existing flows 

and to make the existing dealer-to-client repo 

market flows more efficient and less error-prone.

The beauty of GLMX’s technology is that it al-

lows clients to spend more time on value-added 

activities instead of focusing on processing 

across multiple forms of communication and 

multiple points of input.

We provide technology that supports the entire 

lifecycle of secured finance transactions, includ-

ing straight-through processing, as well as data 

capture and analysis, and a more streamlined 

workflow for both buy and sell-side customers. 

As the needs of both the buy and sell-side 

evolve, GLMX’s systems easily accommodate a 

wide array of interactions and connectivity.  

With its technological advances, GLMX delivers 

a more efficient means of connecting existing 

counterparties, without lessening the critical 

value the sell-side provides.

We’re sticking with the notion that GLMX is part 

of a solution for an existing market which is criti-

cal to the smooth functioning of the worldwide 

finance system.

Our goal is not to replace dealers but instead 

to enhance the existing communication flows 

between the buy and sell-side communities.

In fact, the very first step in GLMX’s system de-

sign process was to bring traders and technolo-

gists into a room in Palo Alto, CA in order to map 

the critical aspects of our clients’ communica-

tion across phone, instant messaging and email. 

With that template, our design team (led by an 

engineer who holds both a Computer Science 

degree and a Masters in Fine Arts for Graphics 

and Interactive Media) architected technology 

which replaces the vital components of those 

other forms of communication. That painstaking 

process resulted in the GLMX interface in use 

today. 

At GLMX, we do not seek to change the fun-

damental interactions in the securities finance 

market. Rather, we seek to make the trading 

experience more engaging, more efficient, more 

data-rich and, in fact, fun.

Europe
Our European expansion plans coincide with 

regulatory initiatives, particularly the Securities 

Financing Transactions Regulation (SFTR), which 

will have a major impact on securities lending 

and the associated technologies.

Parts of SFTR are alive and kicking, but the 

most burdensome element – reporting - is 

scheduled to be enacted across the UK and 

Europe in mid- 2019.

When combined with Mifid II, SFTR pre- and 

post-trade reporting certainly demand a new 

level of data capture which, if available at all, cur-

rently relies on expensive and time-consuming 

manual intervention.

With its persistent focus on improvement, 

GLMX rolled out fully redesigned technology in 

January of this year. While primarily intended 

to further enhance our clients’ experience and 

to make their trade reporting obligations easier, 

the redesign brought the added advantage of 

dramatically reducing system development time. 

This means GLMX can accommodate client fea-

ture needs even more quickly than before.

Taken together – the criticality of existing buy 

and sell-side relationships; the search for effi-

ciency; impending reporting requirements; SOFR 

as a LIBOR alternative – the market forces clearly 

suggest that we have arrived at the tipping point 

for the adoption of electronic trading in the secu-

rities finance market. 

Prior to founding GLMX, Glenn spent over two 
decades at JP Morgan Chase where he served as 
Managing Director responsible for Global Liquidity 
Management and as Chair of the Liquidity Risk 
Committee. His responsibilities within the Global 
Treasury Division included oversight of all debt 
issuance for JP Morgan Chase and its subsidiaries; 
development and implementation of the Bank’s 
asset and liability management process; and es-
tablishment of the Bank’s liquidity risk policies.
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O
CC’s market 

participants 

have em-

braced the lower 

costs and better 

pricing that is found 

within OCC’s Hedge 

and Market Loan 

clearing programs, 

according to Chica-

go-based Matt Wolfe.

“On-loan balances in OCC’s Hedge and Market 

Loan programs are currently just over $94 bil-

lion, which is a 20% increase from January 2018. 

Transaction volumes are also up sharply with 

new loans up 23 percent in 2018 compared to 

the same time last year. We are seeing strong de-

mand for ETFs in our program, with five of the 

top 10 securities on-loan being ETFs.” 

 Tesla, Alibaba, Alphabet, Apple, and Amazon 

have also seen significant volume with over $1.5 

billion on loan in each name. OCC has also been 

hearing about growing interest in and usage of 

term loans on baskets of securities. 

This strong interest is driving OCC to continue 

to grow its stock loan programs.

“On the service-side, we are working on a num-

ber of enhancements to the Market Loan pro-

gram,” Wolfe explained. “We are planning to roll-

out certain data and reporting enhancements in 

order to support more automated submission, 

reporting, and reconciliation of stock loan con-

tracts. We are also looking closely at ways to 

improve the initiation and maintenance of term 

baskets.”

On the product-side, working closely with tri-

party agents, OCC is also examining ways in 

which it can provide a clearing solution for non-

cash collateralized loans. Earlier this year, OCC 

sent out a survey to its clearing members asking 

about their use of noncash. “We received strong 

interest with more than 70% of respondents say-

ing that they expect non-cash will grow over the 

next one to two years and indicating that cleared 

non-cash loan balances could be around $20 bil-

lion.” 

According to Wolfe, the other exciting thing 

about non-cash is that it would provide a good 

initial product offering for agent lenders and 

beneficial owners. “OCC is working with tri-party 

agents and others to ensure that the agreements 

governing the accounts holding the collateral can 

support a perfected security interest for both the 

lender and OCC, and the oversight, controls, and 

automation provided by the tri-party custodians 

to allow borrowers to easily use the accounts. 

These protections and security interests should 

mean that risks to lenders and OCC are miti-

gated and are intended to address many of the 

concerns around buy-side clearing models. This 

is intended to enable beneficial owners to enjoy 

the lower costs, better pricing, and higher utiliza-

tion that clearing offers.”

Wolfe concluded: “OCC is very appreciative of 

the support and engagement from the securi-

ties lending industry and we are excited about 

the work that we are doing to enhance and 

expand upon our stock loan services.” 

OCC is celebrating the 25th anniversary of its 
cleared stock loan program in 2018 and so far,  
Matt Wolfe, vice president of product development 
at OCC, says this has been an exciting year of 
growth and development.  

OCC’s year of growth

Matt Wolfe, vice 

president of product 

development at OCC
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We have experienced an extended period 
of low interest rates. How did this affect 
the securities finance market?

A
lthough we have experienced a period of 

low interest rates, the regulatory impact 

on the securities finance market over 

the last few years has been more predominant 

than the impact of the rates themselves. This 

forced the financing business model to become 

more efficient and innovative. Although the 

low rates and flat yield curve gave some 

predictability over funding costs, the client 

return analysis gained in importance. Given 

the constraints around leverage and long term 

financing (LCR and NSFR), the profitability 

analysis for the securities finance business 

became much more scrutinized. As a result, we 

saw the emergence of more innovative securities 

finance solutions like cross-asset structures, 

collateral upgrades and noncash transactions. 

Certainly there was a need for banks to 
adapt to the environment you described. 
In particular, how did the securities finance 
business at Natixis evolve during this 
period?

The need for a more efficient and innovative 

approach prompted the bank to analyse how 

the various financing desks were operating. 

Our analysis revealed the potential for 

considerable resource and cost optimisation by 

viewing these desks as a single entity. Through 

extensive collaboration between our fixed 

income and equity markets groups we formed 

the Global Securities Financing business. By 

merging equity finance, fixed income repo and 

financing solutions into one unit, Natixis has 

taken the lead in creating a true, cross-asset 

financing platform for its clients. 

Anand Krishnan, head of global securities financing Americas, Natixis, 
says the firm is well-equipped to help securities finance clients adapt 
to the rising rate environment and meet complex challenges globally 

Interview with Anand 
Krishnan, Natixis

“The need for a more efficient 
and innovative approach 

prompted the bank to analyse 
how the various financing desks 

were operating.”
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We have seen interest rates begin to rise. 
What impact will this have on the industry 
and how is the Global Securities Financing 
business at Natixis positioned to deal with 
these changes?

Upward movement in interest rates leads to 

higher cost of funds. Even though assets will 

earn higher spreads, it will not necessarily 

keep pace with the higher financing costs. 

Minimizing these costs will be paramount. The 

challenge will be to achieve cost efficiency 

while optimizing the use of financial resources 

and staying within the regulatory constraints. 

Natixis’ cross-asset financing platform 

provides clients with a wide range of tools 

and structures to achieve cost efficiency 

by extracting the maximum value from our 

resources. As a result of our ability to use a 

variety of products that span from plain vanilla 

to very complex and bespoke, we are able to 

offer our clients solutions to best meet their 

funding needs.

You mentioned clients’ financing needs. 
Are there any notable client trends 
that you are seeing in the rising rate 
environment? And how is Natixis able to 
effectively deal with them.

Recent interest rate increases and the prospect 

of further rate hikes based on the outlook 

for inflation and the wider US economy have 

encouraged traditional clients to return and 

new clients to enter the securities finance 

market. These include hedge funds, asset 

managers, pension funds, insurance companies, 

endowments and corporations. 

As these market participants search for 

increased returns, leverage and/or yield, 

their business models are becoming more 

complex with exposure to multiple asset 

types. For instance, from an asset perspective 

there is significant demand for financing 

from hedge funds not only as a result of the 

accommodative monetary policy, but also 

due to the increasing focus on data driven 

approaches and their ability to take advantage 

of opportunities across asset types. We are 

also seeing increased demands from various 

clients to optimize their liquidity needs in the 

form of contingent financing and flex repos. 

Our Global Securities Finance unit gives us 

the ability to provide innovative solutions to 

our clients on both the asset and liability sides 

and across multiple asset classes. To help 

achieve this we are investing in state of the art 

technology and quantitative modelling. 

What is your view of the securities finance 
market going forward?

The securities finance market will need to 

adapt to the rising rate environment, which 

will increase the cost of doing business. 

Optimizing the use of resources to minimize 

the rising costs of financing and complying 

with regulatory requirements will be key to 

the growth of the business. At Natixis, we use 

various optimization strategies to minimize the 

increasing cost impact to our clients. 

The increasing complexity and number 

of securities finance participants will also 

contribute to the continued growth of the 

market. From a bank’s perspective, the 

understanding of the value proposition they 

are creating for their clients as a function 

of their ability to finance all asset types is 

critical. While we expect other banks to 

adopt similar strategies, Natixis has taken a 

leading role with the development of Global 

Securities Finance. It has enabled us to 

enhance the conversations we are having with 

our clients and replace multiple interactions 

regarding different asset class specialties 

with a streamlined approach that can cover a 

variety of products to meet their increasingly 

complex financing needs. 
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S
ecurities finance fintech firm Pirum has 

had US-based clients for years but recent 

regulatory changes out of Washington are 

forcing US firms to employ scalable, efficient 

and transparent processes especially when 

engaging in intra-day collateral management. 

Pirum built its name largely in Europe but 

the London-based firm is looking to expand 

aggressively into the world’s largest capital 

market and help firms in the Americas deal 

with the plethora of new challenges they face.

The firm has seen increased  demand for its 

real-time services that include trade compare, 

marks, returns and exposure management.

This demand is not limited to the US however, 

as Pirum is also exploring opportunities in 

the Americas region more broadly, including 

Canada and Brazil.

Philip Morgan, who joined Pirum in late 2016 

as its global head of business development 

from Nomura where he was a managing 

director of prime services, said the firm has 

responded to meet this increasing demand.

He said: “Pirum is working with its clients 

to assist further automation in the Americas 

after establishing a strong footprint in the 

international space. Pirum has made several 

strategic hires in order to establish a well-

rounded team in New York that boasts 

expertise from operations, middle and front 

offices as well as product development and 

senior executive level cover. “

Pirum made a strong statement of intent in 

April 2018 when it expanded its New York team 

with the addition of  four experienced prime 

services and collateral experts. 

Kristen Dove, former vice president of prime 

services at Itau BBA Securities, joined to head-

up Pirum’s business development across the 

Americas.

Dominique Rose, a former operations and 

middle office professional from Morgan Stanley 

and BNP Paribas, took charge of client services 

in the region, while Edward Sharpe moved 

from London to New York to develop Pirum’s 

product suite for the American market. 

Sharpe, formerly of BlackRock and Merrill 

Lynch, has worked in client services and 

product development roles at Pirum’s UK office 

since 2014.

Additionally, Jim Malgieri, a former BNY 

Mellon senior executive, has joined Pirum as a 

strategic advisor.

Dove believes now is the right time to make 

a push to further expand in the Americas: 

“Regulatory changes in the US market have 

resulted in a renewed focus on effective 

collateral management and cost reduction. 

The appetite of US clients to ensure post-

trade STP between their counterparts and 

collateral venues has grown and we’re seeing 

US domestic entities wanting to match the 

level of automation already achieved by their 

international counterparts.”

Pirum aided by Sharpe has developed its core 

technology platform to handle some of the 

unique features of the US market, including 

a real-time gateway with DTCC connectivity 

allowing fully straight-through processing of 

security payment order (SPO) activity.

Sharpe said: “As we’ve seen over the last 

several years, fintech is becoming more 

Pirum in the Americas

Pirum is working with its clients 
to assist further automation in 

the Americas after establishing 
a strong footprint in the 

international space”

Philip Morgan
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relevant to the banking industry as a whole. 

Automation of post-trade processes not only 

reduces cost, operational risk and balance 

sheet management, it also enables more time 

to focus on different trading strategies and 

therefore boost revenue generation.”

He added: “Many firms are now looking 

to external providers to provide non-

differentiating services at significantly reduced 

costs vs internal builds and focusing internal 

efforts and expertise to building differentiating 

solutions giving them competitive advantage 

and generating alpha.”

The US is the main hub  of Pirum’s new 

Americas team, but they are also looking 

further afield to Canada, Central and South 

America.

Canada, for example, is a significant player 

in the securities lending market, with over 

$800bn in assets available to lend, and 

as a AAA-rated  country, demand for its 

government bonds is strong.  The increase of 

automation and transparency on a global scale, 

as well as increased use of non-cash collateral 

has brought more Canadian lenders to the 

market looking to generate revenue through 

securities lending programs.

Similarly, Pirum has had Brazilian clients 

for years, but the B3 Exchange (formerly 

BM&F Bovespa) deployed in August 2017 a 

standardised daily trade reporting module that 

provides a confirmation of securities finance 

transactions. This presents an opportunity for 

Pirum to work with Brazilian clients to provide 

them with trade reconciliation between the 

output file and their own trade records.

Morgan said: “The securities lending industry 

is becoming increasingly global, not only from 

a market coverage perspective, but also within 

each respective institution. Naturally, firms are 

requiring increased transparency of deployed 

and available assets & collateral in a global, 

enterprise-wide view.”  

He continued: “This enables traders to make 

the best decisions from both a revenue as well 

as a regulatory standpoint, which naturally 

breaks down product and regional silos. With 

the further expansion into the Americas, 

Pirum has adapted as well to meet this global 

requirement.” 

“Regulatory changes in  
the US market have resulted  
in a renewed focus on effective 
collateral management  
and cost reduction”

Kristen Dove

To find out more about what Pirum can do for 

your business, please contact Kristen Dove, 

Head of Business Development – Americas

kristen.dove@pirum.com, +1 917 341 5508
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F
or over eighteen months 

now, Boston-based Axel 

Hester has overseen the 

securities lending activities of 

State Street Global Advisors, 

the world’s third largest asset 

manager.

His duties include monitoring 

the firm’s securities lending 

programmes globally, designing 

lending programme parameters, developing 

the related infrastructure and managing client 

communications around lending for funds.

The firm has just under $500 billion worth 

of assets under management in lending 

programmes worldwide covering ETFs, 

SICAVs, UK pension funds, UCITS and 

investment vehicles in other global domiciles.

Hester, who can trace his securities lending 

experience back to his days at Merrill 

Lynch in the mid-90s, says much 

has changed in the industry, 

particularly in the last decade.

“Risk controls and safety have 

improved dramatically,” he told 

Global Investor. “For the most part, 

there’s a better understanding of 

risk in general.”

Even so, one of Hester’s primary 

objectives since joining State Street 

Global Advisors has been to continue to 

improve education among clients, boards of 

directors, and internal stakeholders in State 

Street’s wider business.

“In the market, there’s still some resistance 

to lending out assets which, in my experience, 

usually stems from a long only perspective 

unaccustomed to incorporating some aspects 

of the asset/liability dynamics impacting risk 

in securities lending,” he explained.

Achieving higher levels of transparency and 

efficiency has also become part of Hester’s 

remit.

“We’re seeking to standardise our global 

framework to continue to improve control on 

our lending activities worldwide, including 

conducting borrower credit reviews and 

approving our borrower lists internally,” Hester 

added.

State Street Bank and Trust, unsurprisingly, 

as State Street Global Advisors’ custodian and 

Andrew Neil speaks to Axel Hester, the executive who oversees 
securities lending at State Street Global Advisors.

Sec lending in focus 
for State Street’s asset 
management arm

“We’re seeking to standardise 
our global framework to 

continue to improve control on 
our lending activities worldwide, 

including conducting borrower 
credit reviews and approving 
our borrower lists internally”

Axel Hester
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affiliate, is the firm’s main securities lending 

provider.

The investment house also uses CIBC Mellon 

as a lending agent in Canada.

“State Street Global Advisors, as a 

lender, is at the conservative end of the 

spectrum,” Hester said. “We only accept 

non-cash collateral in lending programs 

for our European domiciled funds to avoid 

reinvestment risk. Ultimately we have an 

intrinsic value approach but do lend general 

collateral (GC).”

In terms of individual market segments, tech 

stocks and treasuries have generated good 

lending revenues for the asset manager’s 

clients so far in 2018.

Hester also suggests from a longer term 

perspective that more money is being made 

by lending ETFs themselves, not just the 

underlying holdings.

He added: “ETFs are efficient vehicles for 

investment managers to express a view on 

the market, and therefore have significant 

borrower demand realized in our lending 

programme.”

State Street has also formalized 

subscriptions to a wider set of data services 

recently, not just for good governance 

and benchmarking, but to analyse where 

opportunities exist.

“Data allows us to look at asset classes we’re 

not currently lending,” Hester explained. “At 

the moment, we’re interested in looking at 

local currency emerging market sovereign 

debt, but we’re at a nascent stage, and, as I 

mentioned earlier, we’re conservative so likely 

won’t be trailblazing.

“State Street Global Advisors is committing 

resources to further enhance its securities 

lending programme, we’re certainly in 

expansion mode.”

Ultimately though, Hester says much of 

the time at State Street involves working 

to improve the efficiency of operations 

for fractions of a basis point and improve 

risk management – securities lending is no 

different.

From the second half of 2019, the EU’s 

Securities Financing Transactions Regulation 

(SFTR) will bring trade reporting into the 

securities lending and repo markets.

Looking ahead to how SFTR might impact 

operations both positively and negatively, 

Hester is confident the firm’s securities 

lending activities will be minimally impacted.

“We don’t expect a big impact from 

SFTR reporting on our own operations. We 

anticipate our lending agents and vendor 

partners will lead the charge in this area.”

Meanwhile, new technologies such as 

blockchain are increasingly mentioned in the 

securities lending market, but Hester believes 

these probably won’t make a significant 

contribution to State Street Global Advisors’ 

lending activities for some time.

“From a historical perspective, the securities 

lending business doesn’t evolve fast. It’s 

interesting to think about how technologies 

are going to apply, but right now, the reality 

is the cost benefit does not yet make sense in 

our world.” 

For over eighteen months Axel Hester has 
overseen the securities lending activities of 
State Street Global Advisors, the world’s third 
largest asset manager, based in Boston.
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Y
ears ago, a beneficial owner who 

was interested in lending securities 

to earn incremental income had to 

decide whether to outsource the program 

administration to their custodian, a third-party 

agent lender, or do it themselves.  

As fee splits evolved and beneficial owners 

could outsource lending while still earning 

the majority of the earnings, the decision 

became based more on the capabilities of the 

custodian or agent and less on the additional 

earnings that might be captured if they 

performed the function themselves.  

As more public entities entered the lending 

Frank Gambino, a securities finance specialist and former 
co-head of Deutsche Bank’s US agency lending business, 
considers the key elements required to establish a 
successful agency lending product.

Building blocks for an 
agency lending business
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arena, the idea of indemnification in its many 

adaptations became a major component of 

the decision-making process.

With less beneficial owners opting to 

take the self-lending route, banks have an 

opportunity to provide agent lending to a 

larger audience of beneficial owners.  

A bank looking to enter or enhance their 

agent lending program has many factors to 

evaluate to determine if it makes economic 

sense to do so.

Fee splits aside, with increased transparency 

on rates and collateral that we see today with 

multiple vendors providing benchmarking 

data, the way to stand out amongst the 

stable of providers is based on operations 

and technology.  When building an agency 

securities lending (ASL) product, these two 

factors are paramount in importance and are 

the costliest.  

Of course, there are other factors to consider 

when starting to build an ASL product.  From 

the legal and compliance perspective, a bank 

must determine if there is existing regulatory 

authority for it to provide the activity.  

There are different rules for US bank, non-

US banks, branches of foreign banks, etc.  For 

example, booking location is a factor as there 

are rules overseeing a US entities ability to 

work with a non-US Bank.  

If investing cash as agent for clients, there 

are trust powers that must be in place.  

Agreements will need to be executed for both 

beneficial owners and other counterparties.

Once the legal and compliance hurdles are 

consumed, it is time to start thinking about 

the technology and operational resources 

needed to build and then support an ASL 

program. 

There are basic functions that need to be 

present in any lending system.  The main 

decision is to build or buy.   

With all the vendors on the market, there 

is certain to be a solution that will fit every 

banks’ needs without having to build a system 

that will include all the pertinent links to 

outside entities like DTCC, Euroclear, Pirum, 

and EquiLend in addition to the benchmarking 

firms. 

It is wiser to use resources to create 

value-added functionality such as real-time 

reporting or a user-friendly website.  

Operations staff will need to be in place to 

manage reconciliations, maintain relationships 

with custodians, and process corporate 

actions to name a few functions. 

There is a laundry list of functions that a 

mid-office and back-office staff will need 

to focus on but if the technology is utilized 

efficiently, staff can be held to a minimum and 

still maintain efficient controls.

While many beneficial owners focus on 

the indemnification as the primary risk 

in securities lending, it is important for a 

provider to establish internal controls and 

risk parameters above and beyond the 

indemnification.  

Investment risk, credit risk, asset and 

liability mismatch risk are just a few of the 

many risk factors that need to be monitored 

and controlled by providers and the ability 

to monitor and report these risks to the 

beneficial owners can set an agent apart from 

their peers. 

With all the vendors on the market, there is certain to be a solution 
that will fit every banks’ needs without having to build a system 
that will include all the pertinent links to outside entities like DTCC, 
Euroclear, Pirum, and EquiLend in addition to the benchmarking firms.
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I
t’s been just over five years 

since Wells Fargo snapped up 

Merlin Securities and made its 

entry into the prime brokerage 

business. Given the backdrop 

of increased regulations post-

financial crisis, the firm envi-

sioned a scenario where hedge 

funds would be looking for 

additional liquidity providers.

At that point well-established 

prime brokerage houses were 

aligning their business models 

to account for the new regula-

tions. The Merlin move allowed 

the bank to get its foot in 

the door and begin to build a 

self-clearing prime brokerage 

product under the banner of Wells Fargo Prime 

Services.

Moreover, the acquisition meant Wells could 

leverage existing institutional client relation-

ships across its capital markets and banking 

franchises.  According to Rob Sackett, head of 

securities lending at Wells Fargo Prime Ser-

vices, the combination of the bank’s financial 

capital position coupled with sustained invest-

ment in the prime brokerage business has been 

a compelling story to clients.

“We offer more than just balance sheet and 

credit and differentiate ourselves by offering 

depth and breadth of expertise across securi-

ties lending, capital introductions,  business 

consulting and client services,” New York-

based Sackett told Global Investor. 

Sackett has over two decades of experience 

across prime broking and equity finance and 

arrived at Wells in the summer of 2015 to lead 

securities lending as well as support the prime 

brokerage and equity trading businesses. His 

securities lending team currently comprises 14 

executives specializing in hard-

to-borrows, general collateral, 

ETFs, international and sales 

trading. 

“From a pricing perspective, 

we feel that it is our job to 

minimize clients’ expense on 

the short side by leveraging 

automation, liquidity, market 

intelligence and overall book 

management,” Sackett added. 

“We add value by continuously 

managing our clients’ short 

rebates. We also have been 

developing a fully-paid busi-

ness.  We add further value by 

minimizing long side expense 

by the transparency we offer 

to clients as to the value of their long holdings.”

Wells Fargo currently clears 24 countries, the 

largest being its home market the US, followed 

by Canada, Western Europe, and Asia. Capi-

tal introduction is a significant component of 

the firm’s offering, which involves connecting 

hedge fund clients with pensions, endowments 

and sovereign wealth funds. 

“We service equity long/short, credit, convert, 

quant/market neutral and multi-strat funds in 

addition to other strategies as part of our core 

offering,” Sackett explained. “While the cap 

intro business consulting teams are a tremen-

dous asset to the start-ups, they are  important 

to mid-size and large funds as well.”

Since Sackett’s arrival, the firm has contin-

ued to build out its platform and extended its 

margin capabilities to address various leverage 

ratios that client need to deploy.

“Our initial offering was a Portfolio Margin 

offering which provided leverage ratios up to 

6.7x. Last year we rolled out our Regulation 

U offering from Wells Fargo Bank, NA.  This 

Wells Fargo Prime Services 

Rob Sackett, head of 

securities lending, Wells 

Fargo Prime Services
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platform allows us to offer competitive margin 

levels when compared to our peers for strate-

gies (quant/equity market neutral), that require 

leverage greater then could be achieved in a 

US broker-dealer construct.” 

The firm is also working on a short-arranging 

platform set to launch in 2019 that employs 

two US broker-dealers.

Meanwhile synthetic/Delta 1 capabilities are 

growing, particularly around master limited 

partnerships, real estate investment trusts and 

custom basket product offerings.

His team is also looking at agents and third 

party lenders for further liquidity.  “We have 

partnered with our agent lenders to access 

additional pools of liquidity, term borrow and 

non-cash facilitation,” he explained. “Other 

areas of liquidity open to us include bidding on 

exclusive portfolios of assets from beneficial 

owners.”

CCPs
As prime brokers manage business metrics 

such as ROA, ROE, RWA’s, collateral netting, 

and their capital requirements, Wells Fargo also 

looks at trades through CCPs.  These venues 

are not open to all, but Sackett is bullish on 

its positive capital effects through decreased 

RWA’s and credit exposure and believes that 

over time, more participants will trade with 

these venues.  

“While there is a balancing act between man-

aging relationships between CCP and non-CCP 

counterparts, we feel there will be growth in all 

participants in the future.”

There has also been increased appetite from 

internal and external participants on getting 

additional transparency through enhanced 

data analytics.  

“The securities lending data vendors continue 

to enhance their product offerings by including 

more participants and enhanced market cover-

age,” he added. “Each vendor has carved out 

areas of specialty; whether its market coverage 

such as US versus international or real-time 

versus an overnight batch.  

“The constant trait among all these vendors is 

the fact that they are getting increased buy-in 

from both the buy and sell-side communities 

which is allowing their product offerings to be 

adopted into the end-users workflows.”

Continued growth in vendors organizing data 

between primes and hedge funds is another 

theme. 

Meanwhile, Sackett says the biggest threat to 

the prime brokerage model post-regulatory re-

form has been hedge fund underperformance 

when compared to the relative benchmarks. 

That said, increased institutional demand for 

yield in a low rate environment has pushed 

AUM to highs of $3.5 trillion. Increased market 

volatility and a strong deal calendar are poten-

tial positives.

Looking ahead, Sackett is staying optimistic 

and closely monitoring the growth of fintech. 

“Whether it is a potential process efficiencies 

gained via applying block chain technology, 

enhanced data analysis or subsequent decision 

making through AI or machine learning – all are 

viewed as technologies that will add tremen-

dous value to the prime brokerage industry.  

The value will be on both sides of the income 

statement.  

“We should see better sec lending trading, 

client pricing, and collateral optimization deci-

sions which should result in pricing efficiencies 

as there will be less reliance on infrastructure, 

front and back office personnel, processing 

times and volumeas well as trade reconcilia-

tions,” Sackett concluded. 

DiSClaimeR:

Wells Fargo Securities is the trade name for the capital 
markets and investment banking services of Wells Fargo 
& Company and its subsidiaries, including but not limited 
to Wells Fargo Securities, LLC, a member of NYSE, 
FINRA, NFA and SIPC, Wells Fargo Prime Services, LLC, a 
member of FINRA, NFA and SIPC, and Wells Fargo Bank, 
N.A. Wells Fargo Securities, LLC, and Wells Fargo Prime 
Services, LLC are distinct entities from affiliated banks 
and thrifts
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A
lmost a decade after the financial crisis, 

the regulatory climate has shifted from 

one in which legislators and regulators 

sought to completely overhaul financial 

regulation, to one focused on the appropriate 

calibration of regulation, including potential 

deregulation. The Trump administration has, 

in particular, focused in on implementing 

measures that decrease the burdens and costs 

of the post-crisis regulatory regime in an effort 

to foster continued economic growth.

With the recent confirmation of Jelena 

McWilliams as Chair of the Federal Deposit 

Insurance Corp., President Trump has now 

filled the heads of the major banking regulators 

with industry veterans who will likely faithfully 

execute the administration’s agenda of both 

eliminating and easing regulations. 

The primary target of President Trump 

and lobbyists has been the Dodd-Frank Act. 

With the passage of a bipartisan financial 

reform bill in May, much sought after relief 

from the burdens of post-crisis financial 

regulation has begun to take shape. Beyond 

The regulatory changes 
shaping securities finance
By Chen Xu and Greg Lyons, Debevoise & Plimpton
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legislation, the US federal banking regulators 

have begun to proposed change to ease 

capital requirements for certain financial 

institutions, some of which directly impact 

securities financing transactions. 

Yet in spite of the trend towards deregulation, 

the regulators in the US and internationally still 

have yet to implement a number of crisis-era 

regulations that likely will have a significant 

impact on banking organizations’ securities 

financing activities. These regulations are 

described in additional detail below.

DoDD-Frank act reForm 
In late May, President Trump signed into law 

the Economic Growth, Regulatory Relief, 

and Consumer Protection Act. The Bill is the 

culmination of months of lobbying by industry 

participants and lawmakers who identified 

various aspects of the Dodd-Frank Act as too 

costly or inefficient.

The Bill would provide regulator relief for 

a range of banking organizations, primarily 

focused on $250 billion asset and smaller firms. 

The various regulatory agencies will need to 

undertake a broad review of their regulations 

and guidance that use the $50 billion asset 

threshold and which are not affected by the 

Bill.

Notable programs that might be affected 

include many of the Dodd-Frank Act’s 

“enhanced prudential standards,” including 

the Federal Reserve’s Comprehensive Capital 

Analysis and Review (CCAR) program and 

the associated supervisory and company-

run stress testing, and the “modified” version 

of the Federal Reserve’s liquidity coverage 

ratio (LCR). Many of these regulations (and 

each of the regulations described above) 

have specific provisions that make it more 

expensive for affected banking organizations 

to engage in securities financing activities. Any 

relief provided by the Bill therefore is likely 

to generally alleviate the capital, liquidity and 

other burdens associated with US banking 

organizations’ securities financing activities.

One particularly notable provision in the Bill 

would permit US banking organizations to 

include certain types of highly liquid municipal 

bonds as high quality liquid assets under the 

LCR, which should have a positive impact 

on the liquidity in that market, with ancillary 

benefits for municipal bond financing.

Despite support for the new bill from key 

Democrats, Senator Elizabeth Warren, a 

prominent critic of the financial industry, 

opposed its passage on the ground that it 

benefits “big banks” and hurts consumers. 

While hardliners like Senator Warren remain 

vocal, the appetite for reform remains strong 

among Republican lawmakers and market 

participants. 

other ProPoseD regulatory 
reForms
With support from the Trump administration, 

the US federal banking agencies have taken 

broad steps toward amending their rules to 

reduce perceived regulatory inefficiencies.

For example, in April, the Federal Reserve 

and the Office of the Comptroller of the 

Currency proposed rules that would modify the 

enhanced supplementary leverage ratio (eSLR) 

applicable to the eight U.S. global systemically 

important banks (GSIB) to and their insured 

chen Xu, Debevoise & Plimpton
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depository institution subsidiaries to be 

based on a percentage of a GSIB’s risk-based 

surcharge rather than a fixed percentage.

This change is particularly relevant for GSIBs’ 

securities financing activities, as many types 

of principal-based securities finance activity 

(e.g., repo bond financing) relies heavily on 

balance availability and therefore is constrained 

by the leverage ratio. If adopted as proposed, 

the regulation would reduce minimum leverage 

requirements for the US GSIBs and free up 

significant amounts of capital to engage in 

previously-constrained securities finance 

activities.

Also in April, the Federal Reserve published 

revisions that would effectively incorporate 

the results of the Federal Reserve’s CCAR 

program into the capital rules (via the capital 

conservation buffer) and relax some of the 

more punitive assumptions of the Federal 

Reserve’s supervisory stress tests relating 

to growth of firms’ balance sheets and risk-

weighted assets during times of stress. By 

the Federal Reserve’s estimation, these 

changes are likely to reduce minimum capital 

requirements for non-GSIBs subject to CCAR 

(the Federal Reserve predicts a slight increase 

in capital requirements for the GSIBs). Due 

in large part to the proposed relaxation of 

assumptions under CCAR, the revisions likely 

would have a positive impact on securities 

financing activities specifically.

Finally, at the end of May, the Federal 

Reserve proposed changes to its regulations 

impleneting the Volcker Rule. While the core 

prohibitions of the Volcker Rule remain (as 

required by statute), the proposal pares 

back many of the compliance requirements 

associated with the rule in an effort to reduce 

costly and often confusing compliance. 

Although securities financing activity is 

not directly implicated by the revisions (the 

rule continues to contain specific carve-

outs for repurchase and securities lending 

transactions), the revisions could provide 

a boost to banking organizations’ trading 

activities, which inevitably would provide an 

indirect benefit for securities financing.

Basel committee reForms
At the international level, the Basel Committee 

on Banking Supervision (Basel Committee) 

announced in December 2017 that it had 

finalized all outstanding reforms under its 

Basel III framework. Although commonly 

referred to as “Basel IV” due to the breadth 

of the changes, the 2017 reforms are a central 

element of the Basel Committee’s response to 

the financial crisis and complement the initial 

phase of the Basel III reforms announced in 

2010.

In its report of the results of the cumulative 

quantitative impact study (QIS), the Basel 

Committee claims that the 2017 Reforms 

do not significantly increase overall capital 

requirements. However, while the average 

reported change across surveyed banking 

organizations was not dramatic, the effects 

vary drastically across individual banking 

organizations, ranging from a Tier 1 capital 

increase of 43.4% to a drop of 27.8%. 

Furthermore, European banking organizations 

are likely to bear a disproportionate share of 

the increase in minimum capital requirements; 

the European Banking Authority anticipates 

greg lyons, Debevoise & Plimpton
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a 15.2% (e39.7 billion) rise in Tier 1 capital 

requirements for the region’s lenders.

Specific revisions that directly impact 

securities financing include the introduction 

of a more risk-sensitive standardized 

methodology for measuring potential future 

exposure for securities financing transactions 

that allows banking organizations to take 

into account the risk-mitigating benefits 

of correlation and diversification, which is 

expected to significantly decrease the risk-

based capital requirements in respect of 

securities financing, and restricting the ability 

for banking organizations to model exposures 

to financial institutions and certain large 

corporates, which is expected to increase 

risk-based capital requirements for securities 

financing transactions with those categories of 

counterparties.

The US federal banking agencies issued a 

statement supporting the finalization of these 

reforms, but the agencies still need to consider 

how to appropriately apply these revisions in 

the United States. Any proposed changes will 

be made through the standard notice-and-

comment rulemaking process.

outstanDing us reForms
Despite the general trend towards regulation, 

the US federal banking regulators have yet 

to finalize a couple of key regulations that 

are likely negatively impact US banking 

organizations subject to these rules. This year, 

the US federal banking regulators are set to 

finalize both the single-counterparty credit 

limits (SCCL) and the net stable funding ratio 

(NSFR).

Broadly speaking, the SCCL responds to the 

perceived concern that financial institutions are 

too interconnected by limiting the aggregate, 

organization-wide exposure of virtually 

any kind of any one institution to another 

(including securities financing activities). 

Specifically, the SCCL would cap the credit 

exposure of a banking institution (including in 

the case of securities lending, an agent bank) 

to a single counterparty to 25% of the banking 

institution’s capital. If any of the parties is 

a GSIB, that percentage goes down to 15%. 

Although non-GSIBs are unlikely to approach 

the 25% limit, GSIBs may be constrained in 

their ability to engage in securities financing 

with each other, which could have a particularly 

outsized impact on GSIB agency securities 

lending programs and interbank financing.

Although the impact of the SCCL would be 

mitigated if the US regulators were to adopt the 

Basel Committee’s “Basel IV” revisions (which 

modify the way in which banking organizations 

measure credit exposures generally), ultimately 

the impact remains to be seen.

In contrast to the SCCL, the NSFR is a 

quantitative liquidity metric similar to the LCR 

that seeks to ensure that banking organizations 

secure stable funding sources for longer-term 

and less liquid assets. In particular, the NSFR 

requires banking organizations to maintain a 

certain amount of “available stable funding” 

in respect of their “required stable funding.” 

Unlike the LCR, the NSFR is primarily a balance 

sheet metric, which means the direct impact on 

agency securities financing activities is likely to 

be limited. Notably, securities financing assets 

(e.g., reverse repurchase assets) generally 

contribute to a banking organization’s 

“required stable funding,” activities, while 

securities financing liabilities (e.g., repurchase 

liabilities) do not contribute to the firm’s 

“available stable funding” due to such funding’s 

perceived flightiness during times of stress. 

Heavily anticipated, and largely dreaded the 

NSFR is expected to have a negative impact on 

on-balance sheet securities financing activities 

at large US banking organizations (although 

the impact may be muted given that many 

large US banking organizations currently 

comply with the NSFR on a pro forma basis in 

anticipation of finalization). 
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BYMA, the Argentine stock exchange, is 

undergoing a transformation process shifted 

by the new capital markets bill that deletes 

legal uncertainties for listed companies, 

eliminates local capital gains tax for foreign 

investors and strengthens access to capital 

markets financing for small and medium 

enterprises.

In addition to these positive regulatory 

changes, BYMA has begun its system 

architecture modernization including 

trading, central counterparty clearing, risk 

management, market surveillance and 

central securities depository systems; as well 

as developing and offering to its agents an 

order management systems, algo-trading 

bots and direct market access through data 

vendors.

“On the trading side, BYMA launched 

short selling and an on-exchange securities 

lending and borrowing program that 

includes a post-close automated securities 

loan assignation in order to prevent fails 

over settlement,” Alejandro Berney, chief 

executive of Caja de Valores (CVSA), told 

Global Investor.

“This will be a helpful tool for the upcoming 

market makers program that aims to boost 

volumes growth that since 2015 accumulates 

386% (equity average daily volume growth).”

Caja de Valores S.A., the BYMA owned 

central securities depository, has also gone 

through significant changes during the past 

years, successfully implementing a delivery-

versus-payment settlement model, which 

allows its participants to operate versus 

payment either through Caja de Valores’ 

accounts opened at international central 

securities depositories, or at the domestic 

market. 

ARGENTINA

Alejandro Berney, chief executive of Caja de Valores (CVSA)

Key business drivers

Main drivers for Argentina Capital Market continued to 

show significant growth in 2017
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BRAZIL
Securities lending 
So far in 2018 Brazil has started to 

see an increase in participation of 

local institutional investors, both 

lenders and borrowers when com-

pared to the same period in 2017, 

according to Claudio Jacob, B3’s 

managing director, international 

business development – client 

relations.  

In order to continue develop-

ing the securities lending market, 

B3 (formerly BM&F Bovespa) is 

planning some improvements such 

as a new trading screen granting 

access to the buy-side directly to 

facilitate the matching between 

lenders and borrowers. 

“Last year there were also some major improve-

ments in the platform as B3 started releasing in-

traday lending fees to the whole market, besides 

implementing changes to the settlement cycle, 

which in some cases eliminates the mismatch 

between cash market sales and securities lending 

recalls,” Jacob explained.

He added: “Developing solutions that add 

value for our customers and assure their grow-

ing satisfaction with our products and services is 

part and parcel of our culture. One of B3’s next 

important goals is to offer securities lending 

services for government bonds.  Given the high 

allocation of fixed income instruments in Brazil 

by both domestic and international investors, this 

will boost the size of the market significantly”.

According to statistics from B3, the average fee 

for lenders so far in 2018 has been around 0.90% 

while open interest remains above R$40 billion 

(USD$10.7 billion).  

As per Brazilian regulations, the central coun-

terparty (CCP) is responsible for the collateral 

management for the securities lending market. 

This prevents certain types of asset owners like 

40 Act and UCITS funds from engaging in securi-

ties lending. On the other hand, there are other 

types of asset owners such as hedge funds, sov-

ereign wealth funds and central banks that are 

active in the market and lending out stocks.

Economics 
“Politics on both the reform and the presidential 

election front are likely to remain a source of 

volatility for both FX and rates markets,” Eduardo 

Suárez, vice president, Latin America econom-

ics at Scotiabank said in a note to clients in May 

2018. “Major reforms look unlikely at least until 

2019, and at the moment, it’s not even clear who 

the presidential election contenders will be—or 

what their reform and fiscal adjustment plans will 

be.” 

Suárez added: “Growth remains the likely main 

source of good news, with base effects, lower 

rates, and rebounding commodity prices all pro-

viding tailwinds to the Brazilian economy. With 

lower rates and inflation, households are becom-

ing stronger contributors to domestic demand. 

Claudio Jacob, B3’s managing director, international business 
development – client relations
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Industrial production disappointed in February, 

but remains on the right path.” 

On monetary policy, like most market play-

ers, Scotiabank expects another 25bps cut by 

the Central Bank of Brazil in the upcoming May 

meeting, but also predicts the policy normaliza-

tion cycle to begin earlier than most, possibly 

late 2018, or early 2019. 

Post-trade 
David Sanderson, client services at Pirum, says 

he is seeing increasing client interest in Brazilian 

trade reconciliations.

In Brazil, a standardised daily trade reporting 

module was deployed on August 28, 2017 by the 

B3 for authorised members (custodians and local 

clearing agents as well as member brokers and 

funds). The output file of this, known as IMBARQ 

and generated early each business day morn-

ing in Brazil, is multi-product for that member’s 

accounts and includes confirmation of securi-

ties finance transactions as well as those due for 

return as per any term date.

“Pirum was well established in providing its 

clients with Brazilian trade reconciliations, as 

against the exchange records, for some years 

prior to this change,” Sanderson told Global 

Investor. “In the old state, our clients would sup-

ply their local Brazilian custodian’s reports for 

the purposes of these reconciliations, which had 

a wide and varying format from one custodian 

to the next. This added a bespoke file mapping 

workload to our onboarding of any client using 

a new-to-Pirum custodian for these reconcilia-

tions.”

He added: “The new file standardisation brings 

with it a scalability to our onboarding of new 

clients for Brazilian trade reconciliations with 

the exchange records, as we already have the 

mapping framework in place. Once our clients 

are able to source their IMBARQ file and have it 

provided to us each business day, the basis exists 

for the reconciliation against their own trade file 

records as separately supplied to us.  With the 

increasing client interest we are seeing in Brazil-

ian trade reconciliations, we are well placed and 

happy to assist clients looking to benefit from 

onboarding in this space.” 

Brazil Equities FY 2017 • $US

Loan 1,545,541,369

Lendable 7,444,217,093 

Revenue 26,689,617

Brazil Fixed income FY 2017 • $US

Loan 1,145,114,676 

Lendable 7,724,664,336 

Revenue 6,353,939 



country profiles country profiles

44 • Securities Finance Americas Guide 2018

A key trend that continues in Canada is demand 

for Canadian high-quality liquid assets (HQLAs), 

according to Rob Ferguson, senior vice president, 

capital markets and shareholder relations, CIBC 

Mellon.

“Since Canada stands as one of the few remaining 

AAA-rated countries, there is strong demand for 

Canadian government-issued debt, especially for 

Canadian government bonds,” Ferguson told Global 

Investor.

Phil Zywot, Canada regional trading head, securi-

ties finance at BNY Mellon Markets, agreed that 

there is continued interest from borrowers seeking 

HQLAs and a particularly strong demand for Ca-

nadian government bonds, given their liquidity and 

Canada’s credit rating.

More broadly, Zywot says the Canadian market 

continues to be characterized by lenders that are 

engaged and well versed in securities lending. 

“Most lenders view securities finance as a dual 

proposition: it is an opportunity to generate incre-

mental revenue for their investors, while at the same 

time being an additional investment instrument for 

diversification purposes,” Zywot explained.

He added: “Canadian beneficial owners also tend 

to keep up-to-date on industry trends and stay cur-

rent with changes in the securities finance market, 

such as major regulatory developments. Using 

Canadian pension funds as an example, these plan 

providers are among the most sophisticated institu-

tional investors active today. 

The overwhelming majority of plans are fully 

funded and look to securities lending programs as 

an avenue to earn additional revenue for their plan 

holders and beneficiaries.”

Another trend seen by CIBC Mellon’s Ferguson 

in Canada for securities lending participants is 

collateral flexibility. “Greater flexibility can provide 

more opportunities for beneficial owners to capture 

additional returns, and to take advantage of op-

portunities as borrower demands fluctuate,” he 

explained.  “Additionally, there is an increase of term 

trades in the Canadian market, as compared to pre-

vious years. This trend may be driven by regulatory 

change as borrowers navigate their capital require-

ments.”

From a regulatory perspective, BNY Mellon’s 

Zywot says Canadian market participants are 

awaiting final amendments by the Canadian Securi-

ties Administrators (CSA) to its Alternative Funds 

Framework, which impacts National Instrument (NI) 

81-102, the core regulatory framework for mutual 

funds in Canada. 

“As part of the CSA’s efforts to modernize the 

regulation of publicly offered investment funds, 

with this anticipated change, liquid alternative fund 

strategies would be offered to retail non-accredited 

investors in the same manner as conventional mu-

tual funds,” Zywot added.

On the equity side, CIBC Mellon’s Ferguson said 

Canadian equity assets have performed strongly 

during the first five months of 2018, continuing the 

trend seen in this asset class over the last three 

years. 

“Over that period, Canada has experienced cyclical 

demand in equities and we have seen a shift from 

the country being a mostly general collateral market 

to specials-driven region,” he explained.

“To give a few examples from recent years, spe-

cials emerged in the Canadian resource sector in 

2014, coinciding with that year’s resource correction. 

This was followed by a surge in the Canadian hous-

ing sector, which propelled demand for the alterna-

tive mortgage financing segment. Currently we are 

enjoying increased demand in the healthcare sector, 

driven in part by the emerging medical marijuana 

industry in Canada.”

Repo
Northern Trust announced in April it would clear 

cash and repo trades through the Canadian Deriva-

tives Clearing Corporation (CDCC). The Chicago-

headquartered bank will become first global custo-

dian to use the CDCC, according to a statement.  It 

will clear on behalf of the $78 billion Healthcare of 

Ontario Pension Plan (HOOPP) - one of Canada’s 

CANADA
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largest defined benefit pension plans. 

CDCC is Canada’s national central clearing coun-

terparty (CCP) for exchange-traded derivative prod-

ucts, certain over-the-counter products and repos. 

On April 10, the clearing house launched its new di-

rect clearing model for investors covering cash and 

repo, joining the likes of Eurex Clearing and the CME 

Group who already offer similar clearing routes.

CDCC stated that the expansion extends the range 

of benefits associated with CCP clearing, including 

capital, margin and collateral efficiencies. 

“This new setup will make HOOPP a more attrac-

tive counterparty for the banks and should ensure li-

quidity from this source during severe market down-

turns, which is good for our members,” explained 

HOOPP president and chief executive Jim Keohane. 

Arti Sharma, president and chief executive of 

Northern Trust Canada, added: “In partnership with 

HOOPP, we are pleased to implement this en-

hanced clearing capability for Canadian securities.  

As Canada’s capital markets work to make settle-

ment more efficient and resilient, Northern Trust is 

committed to providing the support and consulta-

tion our clients need to benefit from these positive 

industry developments.” 

Canada Top 10 Q1 EQUiTY SECUriTiES lEnding EarnErS

SEDOL Security
BYTN3W0 CANOPY GROWTH CORPORATION

B3M4R76 BADGER DAYLIGHTING LIMITED

BTGWJY9 AURORA CANNABIS

BTC2NF2 APHRIA INC

B8436W4 HUDSON’S BAY CO

BYZ9816 HIVE BLOCKCHAIN TECHNOLOGIES LTD

B3VHDS9 EXCHANGE INCOME CORPORATION

B011205 BOARDWALK REAL ESTATE INVESTMENT TRUST  

BF4X225 LITHIUM AMERICAS CORP

B00GQP4 EQUITABLE GROUP INC

Canada Equities Q1 2017 - Q1 2018 • $US

 Q1 2017 Q1 2018

Loan 45,873,436,534  41,918,312,979

Lendable 484,449,088,849  541,090,000,000

Revenue 114,000,000  95,319,512

Canada Fixed income Q1 2017 - Q1 2018 • $US

 Q1 2017 Q1 2018

Loan 88,759,654,773  131,661,092,255

Lendable 689,971,705,317  796,190,000,000

Revenue 23,200,000  33,378,981
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CHILE
Representatives from the Bolsa de Santiago 

have been looking to meet with overseas 

securities lending participants to discuss the 

future of their stock loan product.

Speaking during a Risk Management 

Association (RMA) webinar in February, 

securities finance experts said Chile’s 

exchange had recently reached out to 

engage with foreign brokers and banks with a 

presence in the country.

It follows an announcement by the Santiago 

Stock Exchange in 2017 which revealed it 

would become the first exchange in Latin America 

to use a securities lending blockchain system. The 

platform is being built by tech giant IBM.

“The solution creates a securities lending chain 

repository for a key master contract between 

institutions, exchange and banks,” an IBM 

spokesperson told Global Investor at the time.

“All entities involved in securities lending - banks, 

the stock exchange, institutional investor clients 

such as mutual funds, regulators and brokerage 

agencies - can exchange information in a highly 

secure manner, assuring financial transparency and 

increasing the process end to end efficiency.”

Chile’s securities finance market remains very 

regulated and local in nature. Securities lending 

and borrowing is utilized to cover fails or facilitate 

short selling of equities only. There is no formal 

appendix to the global master securities lending 

agreement (GMSLA) as in other markets. Moreover, 

in order for a foreigner to lend, shares must be 

transferred to a local lending broker.

In 2017, Nasdaq landed a deal to upgrade 

the technology infrastructure of Chile’s central 

securities depository (CSD), the entity providing 

a central point for market participants to deposit 

stocks and bonds.

Depósito Central de Valores (DCV) is using 

Nasdaq’s tech tools to boost its settlement, 

custody, corporate event and registry capabilities.

Economy and politics 
Chile’s economic activity rose 4.6% in March from 

the same month a year ago, its sharpest rise in five 

years, with a boost from rising consumption and a 

strengthening mining sector, the central bank said 

in May.

“This is the best performance of the Chilean 

economy since 2013. This is a positive thing, we 

take this news with some optimism, but we are also 

aware that there is a bigger challenge ahead, which 

is to sustain the good figures,” Finance Minister 

Felipe Larraín said in a speech.

Despite the greater than expected upturn in 

the economy, Larraín said that the forecast of 

expansion of GDP remains at 3.5% for this year. The 

Central Bank, meanwhile, has projected an increase 

of between 3% and 4%.

Benjamin Sierra, economist at Scotiabank Chile, 

says most of the improvement should come from 

sectors linked to investment and exports. 

Sierra added: “The political front seems promising, 

but the process in still in the first or, at most, 

second stage.  Most of the new Government’s key 

appointments have been completed (just a few 

public services appointments must be confirmed 

or changed), but now begins a more decisive 

test for the Government: its ability to negotiate 

with opposition to reach agreements to improve 

economic conditions, among other things.” 
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COLOMBIA
Colombia’s local brokerage association, led by 

CreditCorp Capital, has been attempting to 

educate the regulators on what happens in the 

OTC market and why changes need to happen 

if the securities lending market wants to grow, 

according to US trade body the Risk Management 

Association (RMA). 

In a recent RMA webinar, titled ‘The Future 

of Securities Lending in Latin America’, market 

experts explained that Colombia’s securities 

borrowing lending (SBL) system is currently 

utilized to cover fails or facilitate short selling, 

which is permitted but only via an authorized local 

broker dealer.

Colombia’s SBL is collectively regulated by three 

entities - Bolsa de Valores de Colombia (BVC), the 

Office of the Financial Superintendent of Colombia 

and the Securities Self-Regulatory Organization of 

Colombia.

Operationally, securities lending is administered 

by BVC and Deceval – Colombia’s central securities 

depository.

BVC dictates which stock are available for 

shorting and transactions must be executed 

through a local broker dealer which is a member of 

the BVC. 

Loans must be pre-collateralized at 120-150% 

depending on the type of collateral approved.  The 

maximum term is 365 days.

The RMA’s webinar in February highlighted a few 

key challenges preventing foreign participation in 

Colombia’s securities lending market, including a 

lack of transparency, lack of control over collateral 

(sits on the exchange) and a lack of a “uniform” 

legal agreement.

Citi, as one of the local custodians in the country, 

has been looking into some reporting changes to 

help the transparency issues.

Economy and politics
According to Eduardo Suárez, vice president of 

Latin America economics at Scotiabank, elections 

are arguably the main source of uncertainty 

hanging over Colombia

“Recent polls, as well as the results of the 

primaries, suggest Colombia is likely to see 

a second round run-off between Ivan Duque 

(supported by former President Uribe), and 

Gustavo Petro—the former Mayor of Bogota, who 

is seen as left-leaning,” Suárez said in a note to 

clients in May.

Results in the primaries held March 11 are seen as 

suggesting Duque currently has stronger backing, 

and has momentum on his side (he received about 

1/3 more votes than Petro in the primaries).

On the economic growth front, activity remains 

slow, but is showing signs of improvement. “We 

expect stronger global trade and higher oil prices 

to help boost growth to 2.5% in 2018 and 3.5% in 

2019. Our forecasts are 50bps on the “bullish side” 

for 2019,” Suárez added.

Local markets in Colombia have been firm, with 

COP being the second strongest currency in Latin 

America so far this year.

“In bond markets, the fact that Colombia  

(BBB-) continues to trade tight to Mexico (BBB+) 

suggests that markets are more uncertain over the 

Mexican elections and NAFTA’s renegotiation than 

they are about the political process in Colombia,”  

Suárez concluded. 
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MEXICO
Blanca Irais Vargas Salinas, head of stock lending 

and global operations at GBM Grupo Bursatil 

Mexicano, an independent Mexican investment 

and brokerage firm, says there is an excess of de-

mand and a lack of supply in the Mexican stock 

loan market. 

“One of the reasons is that mutual funds and re-

tirement funds (AFORES) can’t lend Mexican eq-

uities, but this change is pending to be approved 

from the authorities and we expect to have a 

resolution in a near future,” Salinas explained, 

adding that the change will be a “growth driver” 

for the country’s securities lending market.

GBM is considered one of the major lending 

desks in Mexico. Its core business is mainly the 

equity market. Salinas has been in charge of the 

stock lending desk since 2013, promoting the 

Mexican equity market and strengthening rela-

tionship with the main participants of the stock 

lending business.

The most traded instruments from a securities 

lending perspective are Mexican M-bonds issued 

by the government.

Mexico’s current model
•	 Loans	can	be	booked	same	day,	T+1or	T+2.

•	 Collateral	must	be	in	MXN	denomination,	

either it is cash or other securities.

•	 All	securities	lending	transactions	are	booked	

for a fixed term.

•	 Regulators	considers	a	penalty	fee	for	early	

breakage but it is not a common practice.

•	 Loan	fees	are	paid	upon	termination	of	the	

loan.

•	 Loans	can	be	transacted	through	local	plat-

forms (VALPRE and MEIPresval, GBMPVAL) or 

bilaterally through securities lending agree-

ments.

Credit: Federico Ortega, head of securities lend-

ing at Nacional Financiera. RMA webinar Latin 

American Securities Lending.

As Edward O’Malley, securities lending manager 

at Northern Trust, pointed out in May, the Mexi-

can equity market is down 12% from its high in 

July 2017, however the market remains lackluster 

from securities lending perspective with very few 

specials. 

“The upcoming year is scheduled to include 

several events which could present a challenge. 

The main tests are expected to be the on-going 

North American Free Trade Agreement (NAFTA) 

negotiations, the US trade tariffs and the Mexican 

General Elections in July,” O’Malley told Global 

Investor.

He added: “These events are expected to 

generate uncertainty and/or volatility, especially 

in the production sector. Additionally, rising 

interest rates in the US is also a concern for 

Mexico. Should the US Federal Reserve continue 

to increase interest rates at an accelerated pace, 

the Bank of Mexico will likely have to follow suit, 

negatively impacting consumption, investment 

and economic growth.”

Blanca irais Vargas Salinas, head of stock lending and 
global operations at GBM Grupo Bursatil Mexicano
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According to O’Malley, a less favourable conclu-

sion to NAFTA or the application of US tariffs 

could trigger a rise in securities lending demand 

for sectors negatively impacted. “We expect 

companies that rely heavily on trade with the US, 

such as agriculture, automobile, manufacturing 

and pharmaceuticals to be most exposed,” he 

said.

Economy and politics 
If we consider only the current economic trends, 

things look relatively good for the future ahead, 

Mario Correa, chief economist, Scotiabank 

Mexico wrote in a note to clients in April. 

“However, there are many other factors that will 

have a significant impact on the performance of 

the Mexican economy and provide a great deal 

of uncertainty regarding the forecasts,” Correa 

added.

The first and perhaps more relevant factor is 

the NAFTA renegotiation process, which has 

been subject to many ups and downs and differ-

ent points of view. 

“Our base scenario has been constructed under 

the assumption that the renegotiation process 

will go until 2019, and then we will end up with 

a modestly better agreement. If NAFTA is either 

ended abruptly by Trump or a NAFTA 2.0 is 

reached, our economic forecast may change 

materially.”

The second factor of increasing relevance are 

the elections in Mexico, with Lopez Obrador 

leading all the recent polls. Mexico is set to elect 

its next president on July 1.

Correa added: “There have been many contro-

versial pronunciations from the leading candi-

date, who is talking about significantly changing 

economic policies to return to a more centralized 

model where the government has the leading 

role in shaping the economy, and also indicated 

he may suspend the ongoing construction of the 

new Mexico City airport. 

“One of the key assumptions of our base sce-

nario is that sound economic policy continues, no 

matter who wins the election. If there are signifi-

cant changes and the consistency of economic 

policy is weakened by the next administration, 

there could be material changes to the economic 

outlook.” 

Mexico Equities FY 2017 • $US

Loan 1,208,812,159 

Lendable 29,159,068,799 

Revenue 5,350,131 

Mexico Fixed income FY 2017 • $US

Loan 3,598,696,061 

Lendable 42,471,791,673 

Revenue 9,995,083  



country profiles country profiles

50 • Securities Finance Americas Guide 2018

UNITED STATES
According to Richard Marquis, 

managing director, regional head 

of equity finance Americas at BNY 

Mellon Markets, the tone in the US 

market with regard to securities 

finance remains strong. 

“Commitment to the short side, 

given the increased and sustained 

volatility in the equity markets as 

well as demand for high quality liquid 

assets (HQLA), have been the main 

drivers of the demand,” he told Global 

Investor. 

From a regulatory perspective, 

Marquis says particular attention has 

been paid to risk-weighted assets 

(RWAs) and the incoming Net Stable Funding 

Ratio (NSFR) as institutions focus or re-focus their 

priorities in the changing legislative landscape. 

“Some of these concerns could be alleviated by 

developments in the central clearing counterparty 

(CCP) and pledge models,” he added. “Looking 

at the landscape ahead in 2018, we feel it shows a 

positive trend for the securities finance industry.  

M&A is increasing due to new legislation, there 

are potential developments with regard to the 

Volcker rule, continued demand for HQLA via 

transformational trading and elevated volatility in 

the equity markets.”

Equities 
Fear was on the rise across US equity markets 

during the first quarter of 2018 as Mark Skowron, 

securities lending manager at Northern Trust, 

explains. “For the quarter, the S&P 500 fell 1.2% 

and the Dow declined 2.3%, the first time in 10 

quarters that either index posted a loss for a 

three-month period.   The Nasdaq Composite 

Index rose 2.3%, its weakest gain since the last 

quarter of 2016.”

The CBOE Volatility Index 

(VIX), a measure of future stock 

price volatility, posted its biggest 

quarterly increase, up 81%, since 

it spiked in the third-quarter of 

2011. Much had been made about 

the index’s subdued readings 

over the previous 18 months, 

a period that ended when the 

index surged 115% on February 5. 

Despite higher levels of 

volatility and the decline in 

equity prices, Skowron says that 

within the securities lending 

space, most hedge funds appear 

to be maintaining a net long 

conviction. “Short interest on the New York Stock 

Exchange saw a 1% increase for the quarter,” he 

pointed out.

“Borrower demand remained largely focused 

on directional trading strategies with the highest 

conviction of short interest seen for these sectors: 

e-commerce, internet media, high yield exchange 

traded fund, consumer finance, publishing & 

broadcasting, software, internet media, apparel, 

packaged foods and real estate services,” 

Skowron explained. 

iShares iBoxx High Yield Corporate Bond ETF 

(HYG) and Snap Inc. (SNAP) were notable names 

during the quarter.  Within securities lending, 

ETFs possess a bearish sentiment, and HYG may 

be used as a proxy for gaining exposure to the 

high yield fixed income asset class, as opposed to 

expressing a negative view on specific issues. 

Additionally, Skowron reckons fund outflows 

may cause a supply disruption in lending 

availability, mainly due to lending clients selling 

their holdings. “Snap Inc. saw a contraction in 

intrinsic spreads throughout the first quarter, 

mainly due to a decline in short interest activity, 

Richard Marquis, Bny Mellon 
Markets
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following stronger-than-expected revenue and 

solid user growth for the company’s fourth 

quarter.”  

fixed income 
“The Federal Reserve’s hawkish stance has had 

several effects on supply and demand in the 

corporate bond and corporate credit-related 

space,” according to Pat Garvey, global co-head 

of fixed income trading at BNY Mellon Markets. 

“Supply of investment grade and high yield paper 

slowed in the first quarter, with issuance down 21% 

and 32% year-over-year, respectively according to 

SIFMA.”

Garvey added: “High yield bonds experienced 

the largest first quarter loss since the 2008 

the financial crisis, according to reports, this 

contributed to demand in the ETF corporate 

bond-related space, where there has been 

significant demand to the short side.”

According to Northern Trust’s Skowron, recent 

trade war threats are expected to cause volatility 

in securities lending demand and may contribute 

to unfavorable conditions for the issuance of new 

debt. 

“The energy exploration, servicing and retail 

UniTEd STaTES Top 10 Q1 EQUiTY SECUriTiES lEnding EarnErS

SEDOL Security
BGLDK10 SIRIUS XM HOLDINGS

B616C79 TESLA

B76VD62 UBIQUITI NETWORKS

2889768 3 D SYSTEMS

BF0HZC2 FRONTIER COMMUNICATIONS

BZ1LFG7 ROKU

B1Z3TW5 MIMEDX GROUP

BDW0D09 APPLIED OPTOELECTRONICS

B1VZ486 ISHARES TRUST IBOXX HI YLD CP BD ETF 

BP41ZD1 ALIBABA GROUP HOLDING LTD

United States Equities Q1 2017 - Q1 2018 • $US

 Q1 2017 Q1 2018

Loan 541,610,863,704 609,643,741,536 

Lendable 5,662,160,233,514 7,005,018,803,644 

Revenue 684,478,968 809,004,132 

United States Fixed income Q1 2017 - Q1 2018 • $US

 Q1 2017 Q1 2018

Loan 590,747,296,046 783,742,913,221 

Lendable 3,090,636,114,488 3,538,730,312,181 

Revenue  277,967,962  316,319,333
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sectors experienced higher 

borrower demand for the period. 

Higher energy prices, normally a 

positive for the energy sector, are 

contributing to more production as 

shale producers can bring otherwise 

unprofitable sources online thereby 

increasing competition,” the 

Chicago-based executive said.

Meanwhile, spreads in the 

securities lending market for US 

Treasuries fell sharply in Q1 for loans 

versus cash collateral. A surge in 

debt auctioned by the US Treasury 

starting mid-February contributed 

to a higher rebate paid during the 

second half of the quarter. 

“Few Treasuries traded special over 

this same period,” Skowron added. 

“Loans versus non-cash collateral 

were largely unaffected by the surge 

in Treasury auction sizes. Demand to 

pledge non-cash collateral, including 

high quality European, Canadian 

and Japanese debt remains robust. 

Demand to pledge US and non-US 

equities increased driven by the 

need for borrowers to remove assets 

that are not high quality liquid assets 

from their balance sheets.”  

Repo market enhancements 
Laura Klimpel, executive director, 

clearing agency services, The 

Depository Trust & Clearing 

Corporation (DTCC), provides an 

update on the firm’s repo clearing 

capabilities. 

“DTCC is working to bring buy-side 

firms into the clearinghouse so that 

our clearing capabilities are open to 

the broadest cross-section of market 

participants.  We believe that adding 

new members to the clearinghouse 

will enable us to strengthen both 

the safety and efficiency of the 

marketplace and reduce post-

trade costs for the industry.

“Toward that end, DTCC’s Fixed 

Income Clearing Corporation 

(FICC) subsidiary has expanded 

the availability of central clearing 

in the repo market, allowing 

buy-side firms to participate in 

FICC either directly in the new 

Centrally Cleared Institutional 

Triparty (CCIT) Service or 

indirectly through a sponsoring 

member. The CCIT Service offers 

FICC’s clearing services to tri-

party repo transactions between 

its dealer members and eligible 

tri-party cash lenders.

“The Sponsored DVP Repo 

Service offers Qualified 

Institutional Buyers the ability 

to lend cash and US treasuries 

in clearing via a sponsoring 

member. The recently expanded 

Sponsored DVP Repo Service 

has seen volumes double from 

previous peaks, an indication 

of demand for clearing in the 

marketplace.” 

Laura Klimpel, the Depository 
trust & Clearing Corporation 
(DtCC)

Mark Skowron, northern trust

“the energy exploration, servicing and 
retail sectors experienced higher borrower 
demand for the period. Higher energy 
prices, normally a positive for the energy 
sector, are contributing to more production 
as shale producers can bring otherwise 
unprofitable sources online thereby 
increasing competition,”

Mark Skowron
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Collateral: from cost center  
to strategy driver
By BJ Marcoullier, head of sales at transcend. 

Collateral management is reshaping every pro-

cess and silo it touches. While this isn’t a new 

trend, it is evolving faster and further than ever 

before as firms equip themselves for a future 

where collateral is a competitive edge. The days 

of making the decision that is easiest operation-

ally, not necessarily what was in the best interest 

of the firm financially, are long-gone.

In the US and Canada, financial firms are waking 

up to the potential of new technologies and de-

veloping robust collateral controls and optimiza-

tion frameworks to improve the bottom line and 

comply with prescriptive regulation. 

By adopting a top-down approach to deci-

sion making, instead of the traditional course of 

business-aligned, bottom-up processes, firms 

are re-organizing legacy businesses and making 

strategic technology investments that maximize 

collateral use across enterprise operations.

Identifying the enterprise-wide supply and 

demand for collateral extends to knowing where 

inventories are across business lines, margin cent-

ers, legal entities and regions in real-time. It also 

requires intricate understanding of the features 

and nuances of each trade and legal agreement 

driving the activity. 

These legal, operational, trading and regulatory 

constraints result in an overwhelmingly complex 

collateral and funding ecosystem that demands 

technology that can harmonize data from dispa-

rate sources, business units, settlement depots, 

third-parties and workflows, and provide a 

consistent lens to view actionable insights.  Once 

this technology is in place, pre-trade, “what-if” 

analyses can inform and guide traders to the 

best decision for each proposed transaction or 

activity. 

Taking a holistic approach to collateral man-

agement has led the industry toward significant, 

positive business model changes that make col-

lateral a front-to-back office resource.

Collateral is a common currency across an en-

terprise and must be optimally allocated across 

fully-integrated traditional business silos and 

operations groups – repo, securities lending, OTC 

derivatives, exchange traded derivatives, treasury 

and other areas – to seize the vast cost savings 

and operational efficiencies on the table.
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“In recent years, the Lima Stock Exchange (BVL) 

and the Peruvian government have been working 

on developing the local capital markets,” said Miguel 

Angel Zapatero, business development manager, 

BVL.  “A new head at Peru´s Market Regulator 

(SMV) came into office late last year, making market 

development and building stronger corporate gov-

ernance standards among his top priorities.”

Liquidity continued to recover on BVL through 

2017, although it is facing some headwinds in 2018 

given increasing emerging market volatility and 

political noise.  Still, average activity in 2018 year-

to-date activity is 59% higher than 2016 figures. “In 

trading developments, stocks within the market 

making facility continue to show much better liquid-

ity figures than those outside,” Zapatero added. 

“Broker dealers started to invest in technology to 

expand direct market access to retail investors.” 

In issuers and listings, several groups are working 

on floating FIBRAS (REITs) in coming months. The 

regulator also issued rules that will help assessing 

free float calculation for the largest stocks. 

Regarding access and costs, short selling and 

stock lending which launched in 2016 is slowly mak-

ing inroads among local market practice. “Currently 

the exchange is working on a GMSLA appendix and 

operational improvements to allow international par-

ticipation,” Zapatero added. Working with the Lima 

Stock Exchange and EquiLend on price visibility is 

on the agenda this year.

Starting August 2018, BVL and CAVALI (the CSD) 

and SMV market fees for on-exchange transactions 

of securities registered under the S&P/BVL Good 

Corporate Governance Index will be reduced from 

0.075% to 0.00755% - a reduction of 90% of their 

market fees as a whole.

features of Peru’s securities lending market 
•	 Economic	rights	on	lent	stock	remain	with	the	

lender. Political rights are transferred to the bor-

rower.

•	 Economic	rights	on	collateral	remain	with	the	

borrower. Political rights are transferred to the 

lender.

•	 Transactions	on	the	exchange	are	“irrevocable”	

and “irreversible”. 

•	 Local	brokers	acting	as	agents	(broker	agents)	

are responsable for the continuity of its ongoing 

clients transactions, always.

•	 Intangible	collateral:	Nobody	can	touch	it.	

Freezed in the benefit of each party

•	 Separated	accounts	per	participant	and	per	

transaction at CAVALI. No netting, no set-off

•	 Daily	valuations	and	margin	call	managed	by	

CAVALI, but always separated from its balance 

sheet.

•	 Borrower’s	collateral	freezed	in	CAVALI.	Lender	

cannot trade it during the term of the loan. No-

body can touch it.

Credit: Future of Securities Lending in Latin America 

Web Seminar, RMA 

Economy and politics 
Martin Vizcarra became Peru’s president in March, 

replacing Pedro Pablo Kuczynski. In a note to cli-

ents in May 2018, Guillermo Arbe, an economist at 

Scotiabank Peru wrote that market reaction to the 

change in government was mild and short-lived.

“With two impeachment attempts, one new 

President, two new cabinets, five ousted cabinet 

members, and prominent construction companies, 

businessmen and political party leaders under investi-

gation for corruption, all in under two years, the won-

der might be not why GDP growth has slowed, but, 

rather how the country has been able to grow at all.

“However, political change never really posed a 

threat to economic management, and turbulence 

has occurred in an environment of improving terms 

of trade, and robust macro balances. As a result, 

negative market reaction was mild and short-lived.” 

Arbe added: “The Peruvian Sol (PEN) did not really 

move much, the bond and equity markets reacted 

little, and rating agencies have mostly ratified Peru’s 

rating and outlook. Peru’s new cabinet is market 

friendly.” 

PERU
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ASSOCIATIONS, SOFTWARE/
SERVICE PROVIDERS

 
Canadian Securities Lending 
Association (CASLA)
200 Bay Street, North Tower  
– 2nd Floor
Toronto, ON M5J 2W7, Canada
c/o Mary Jane Schuessler
maryjane.schuessler@rbc.com

 
RMA
1801 Market Street, Ste 300 Philadelphia, 
PA 19103, United States
+1 215 446 4000
customers@rmahq.org 
www.rmahq.org 

Director, Securities Lending
Fran Garritt
Fgarritt@rmahq.org 
215-446-4122

Manager, Securities Lending
Paul Guinan
Pguinan@rmahq.org 
215-446-4003

Product Specialist
Kimberly Collins
Kcollins@rmahq.org 
215-446-4021

B3
Praça Antonio Prado 48, Rua XV de 
Novembro 275, São Paulo 01013-001, 
Brazil
Tel: +55 11 2565 4000
Email: clientservices@b3.com.br 
www.b3.com.br 

Type of firm: Stock Exchange

International Business Development 
Associate
Director
Guilherme Pimentel
guilherme.pimentel@b3.com.br
+55 11 2565 6271

Baker McKenzie
300 East Randolph Street, Suite 5000, 
Chicago, Illinois 60601, United States
Email: info@bakermckenzie.com 
www.bakermckenzie.com/en/ 

Partner - Banking & Finance
Matt Kluchenek
matt.kluchenek@bakermckenzie.com 
+1 312 861 8803 

 
 
BondLend
225 Liberty Street, 10th Floor, Suite 1020, 
New York, NY 10281, United States

Global Product Owner
Tim Keenan
tim.keenan@equilend.com
+1 212 901 2289

Broadridge Financial Solutions
5 Dakota Drive, Lake Success, NY, United 
States
Tel: +1 201 714 3956
broadridge.com 

Type of firm: Financial Technology Provider

Product Specialist
Peter Abric
peter.abric@broadridge.com
+1 201 714 3956

Carey
Isidora Goyenechea 2800, 43rd Floor;
Santiago 7550647, Chile
Tel: +56 2 2928 2200
www.carey.cl 

Type of firm: Law Firm

Partner
Diego Peralta
dperalta@carey.cl
+56 2 2928 2216

Partner
Felipe Moro
fmoro@carey.cl
+56 2 2928 2231

Associate
Vesna Camelio
vcamelio@carey.cl
+56 2 2928 2216

CloudMargin
31 West 34th Street New York, NY 10001, 
United States
Tel: +1 646 757 4876
Email: info@cloudmargin.com 
cloudmargin.com 

Type of firm: Financial Technology 
Supplier

Managing Director - Head of Sales, North 
America
Lis Hadingham
Lis.Hadingham@cloudmargin.com 
+1 646 757 4876

Chief Marketing Officer
Kari Litzmann
kari.litzmann@cloudmargin.com 
+1 646 757 4874

 
 
DataLend
225 Liberty Street, 10th Floor, Suite 1020, 
New York, NY 10281, United States

Global Product Owner
Nancy Allen
nancy.allen@equilend.com
+1 212 901 2262

Debevoise & Plimpton
919 Third Avenue, New York, NY 10022, 
United States
Tel: 212-909-6566
Email: gjlyons@debevoise.com 
www.debevoise.com 

Type of firm: Law

Partner/Co-Head of FIG
Gregory Lyons
gjlyons@debevoise.com
212-909-6566

Associate
Chen Xu
cxu@debevoise.com
212-909-6171

 

 
Deutsche Boerse  
Group - Global 
Funding and  
Financing Markets 
 
 

Eurex Clearing
233 South Wacker Drive, Suite 2450, 
Chicago, IL 60606, United States
Tel: +1-312-544-10 00
www.eurexclearing.com 

Type of firm: Central Counterparty

Tim Gits
tim.gits@deutsche-boerse.com
+1 312 544 1091

AMERICAS SECURITIES FINANCE DIRECTORY
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EquiLend
The Exchange Tower, 130 King Street, 
Suite 1800, P.O. 427, Toronto, ON M5X 
1E3, Canada

Director, EquiLend Canada
Alexa Lemstra
alexa.lemstra@equilend.com
+1 416 865 3395

 
 
EquiLend
225 Liberty Street, 10th Floor, Suite 1020, 
New York, NY 10281, United States

Head of Product
Dow Veeranarong
dow.veeranarong@equilend.com
+1 212 901 2273

 

 
EquiLend Clearing Services
225 Liberty Street, 10th Floor, Suite 1020, 
New York, NY 10281, United States

Chief Operating Officer
Dan Dougherty
dan.dougherty@equilend.com
+1 212 901 2248

FIS Astec Analytics
340 Madison Avenue, New York, NY 
10173, United States
Tel: +1 (646) 445 1000
Email: getinfo@fisglobal.com
www.fisglobal.com

Type of firm: Data Provider

SVP, Astec Analytics, Securities Finance 
and Processing, FIS Global
Tim Smith
Tim.J.Smith@fisglobal.com
+1 603 894 0850

Head of Sales
Vlad Fookson
Vladimir.Fookson@fisglobal.com
+1 781 999 9441 

FIS Global Securities Finance
340 Madison Avenue, New York, NY 
10173, United States
Tel: +1 (646) 445 1000
Email: getinfo@fisglobal.com
www.fisglobal.com

Type of firm: Technology Provider

Head of Business
Daniel Belluche
Daniel.Belluche@fisglobal.com
+1 603 894 0802

Head of Sales
Vlad Fookson
Vladimir.Fookson@fisglobal.com
+1 781 999 9441

 
GLMX
147 W 26th Street, New York, NY 10001
755 Page Mill Road, Suite A-200, Palo 
Alto, CA 94304, United States
Tel: +1 (646) 854-4569 / +1 (866) 610-4569
Email: sales@glmx.com 
glmx.com 

Type of firm: Global Financial Technology 
Provider

Chief Operating Officer
Sal Giglio
sal@glmx.com
(646) 854-4569

 
IHS Markit
450 West 33rd Street, 5th Floor, New York
Tel: +1 917 441 6900
www.markit.com/msf 
Type of firm: Financial Information 
Services

Managing Director - Head of Securities 
Lending Product
Edward Marhefka
Edward.marhefka@ihsmarkit.com
+1 (917) 441 6900

Director - Repo Data
Steven Baker
Steven.baker@ihsmarkit.com
+1 (212) 205-1797

Consultancy - Executive Director
Melissa Gow
Melissa.gow@ihsmarkit.com
+1 (646) 312-8963

Lombard Risk
205 Lexington Avenue, 14th Floor, New 
York, NY 10016, United States
Tel: +1 212 682 4930
Email: info@lombardrisk.com 
www.lombardrisk.com 

Type of firm: Collateral management and 
regulatory reporting specialists

EVP Sales, Americas
Lou Longhi
Lou.Longhi@lombardrisk.com
+1 646 558 0121

 
OCC 
One North Wacker Drive, Suite 500, 
Chicago, IL 60606, United States
Tel: +1-312-322-6200
Email: investorservices@theocc.com 
www.theocc.com 
Type of firm: Clearing

Senior Vice President and Chief 
Commercial Officer
Chip Dempsey
cdempsey@theocc.com
+1-312-322-1814

Vice President, Product Development
Matt Wolfe
mwolfe@theocc.com
+1-312-322-3826

OneChicago
311 S. Wacker Drive, Suite 1700, Chicago 
IL 60606, United States
Tel: +1 312-883-3410
Email: info@onechicago.com 
www.onechicago.com 

Type of firm: Securities Finance Exchange

Delta1 Sales
Bill Griffo
wgriffo@onechicago.com
+1 312-883-3424

COO
Tom McCabe
tmccabe@onechicago.com
+1 312 805 2820
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Pirum
450 Lexington Ave, 4th Floor, New York,
NY 10017, United States
Tel: +1 917 565 8575
Email: sales@pirum.com
www.pirum.com

Type of firm: Global Financial Technology/ 
Service Provider
Head of Business Development - 
Americas
Kristen Dove
kristen.dove@pirum.com
+1 917 341 5508

Head of Client Services - Americas
Dominique Rose
dominique.rose@pirum.com
+1 917 521 6661

Head of Product Development - Americas
Edward Sharpe
edward.sharpe@pirum.com
+1 917 633 4791

Strategic Advisor
Jim Malgieri
jim.malgieri@pirum.com
+1 917 476 2072

Pleeco
222 Broadway, New York, NY 10038, 
United States
Tel: +1 (917) 720-6543
Email: info@pleeco.com 
www.pleeco.com 

Type of firm: Financial Resource 
Management software

CEO
Vitalii Malyshev
vital@pleeco.com
+1 (917) 720-6543

TradingApps
401 Park Ave South, 10th Floor, New York, 
NY 10016, United States
Tel: +1 (347) 560-8797
Email: info@tradingapps.com 
www.tradingapps.com 

Type of firm: Vendor

Director of Sales
Chris Valentino
chris.valentino@tradingapps.com
+1 (347) 560 8797

R e t h i n k  C o l l a t e r a l  
 
Transcend Street Solutions
Suite 400, 15 CPS, Piscataway, NJ 08854, 
USA
Tel: 646-844-0598
Email: info@transcendstreet.com
www.transcendstreet.com

Type of firm: Technology Provider

Founder/CEO
Bimal Kadikar
Bimal@transcendstreet.com
646-844-0598

Head Sales/Business Development
BJ Marcoullier
BJ.Marcoullier@transcendstreet.com
917-656-5958

TRI-PARTY AGENTS

 

 
 
BNY Mellon
101 Barclay St, 4th Floor, New York, NY 
10286,
United States
www.bnymellon.com

Type of firm: Investment Company 
offering investment management, 
investment services and wealth 
management

MD, BNY Mellon Markets
James Slater
james.slater@bnymellon.com
+1 212-815-4401

MD, Global Head of Collateral 
Management and Segregation Sales
Drew Demko
andrew.demko@bnymellon.com
+1 212-815-4450

MD, Global Head of Financial Institutions 
and
Intermediaries
John Templeton
john.templeton@bnymellon.com
+1 212-815-4476

 

 
J.P.Morgan
383 Madison Avenue, Floor 11, New York, 
NY 10179, United States
www.jpmorgan.com/is 

Type of firm: Custodian Bank

Executive Director, Collateral 
Management
Michael Katz
michael.i.katz@jpmorgan.com
+1 212 622 0876

Executive Director, Sales - Collateral 
Management
Robert Bosse
robert.f.bosse@jpmorgan.com
+1 212 622 9546

ARGENTINA

 
Bolsas y Mercados 
Argentinos SA (BYMA)
25 de Mayo 359, C1002ABG
Buenos Aires, Argentina

Type of firm: Exchange

Head of Product Development
Gonzalo Pascual Merlo
Gonzalo.PascualMerlo@byma.com.ar
+54 (11) 4316-6000
 
 
Caja de Valores S.A
25 de Mayo 362, C1002ABH
Buenos Aires, Argentina

Type of Firm: CSD

CEO
Alejandro Berney
aberney@cajval.sba.com.ar
+ 54 (11) 4317-8914
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CANADA

 

 
BMO Capital Markets
1 First Canadian Place, 100 King Street 
West, Toronto, ON M5X 2A1, Canada
www.bmocm.com 

Type of firm: Investment & Corporate 
Bank

Director, Securities Lending and Collateral
Management
John Loynd
john.loynd@bmo.com
+1-416 359 4493

Director, Securities Lending and Collateral
Management
David Pugliese
David.Pugliese@bmo.com
+1 416 359 4493

Vice President, Securities Lending
Doug Howard
Doug.Howard@bmo.com
+1 416 359 4493

Vice President, Securities Lending
Stefan Papich
Stefan.Papich@bmo.com
+1 416 359 4493

Director, Prime Brokerage and Delta One, 
Sales and Relationship Management
Kimberley Jansen
Kimberley.Jansen@bmo.com
+1 416 359 7013

Managing Director, Prime Brokerage 
Client Services
Satinder Jando
satinder.jando@bmo.com
+1 416 359 8476

 

 
BNY Mellon
1 York Street, 6th Floor, Toronto, ON M5J 
0B6, Canada
www.bnymellon.com 

Type of firm: Investment Company 
offering investment management, 
investment services and wealth 
management

MD, Regional Head of Equity Finance 
Trading
Phil Zywot
phil.zywot@bnymellon.com
416-775-5900

Desk Manager
Daniel Yardin
dan.yardin@bnymellon.com
416-775-5900

Trader
Taras Sidorenko
taras.sidorenko@bnymellon.com
416-775-5900

Trader
Zisis Siotas
zisis.siotas@bnymellon.com
416-775-5900

Trader
Dennis Hervatin
dennis.hervatin@bnymellon.com
416-775-5900

Desk Manager
Chris Tigert
chris.tigert@bnymellon.com
416-775-8750

Trader
Wesley Cook
Wesley.cook@bnymellon.com
416-775-8750

Northern Trust 
145 King Street W, Suite 1910, Toronto, 
ON CA M5H IJ8, Canada
www.northerntrust.com/
securitieslending 

Type of firm: Bank

Canadian Securities Lending Manager
Dave Sedman
ds111@ntrs.com
416-363-0666

 

 
RBC Investor & Treasury 
Services
Royal Bank Plaza, 200 Bay Street, 2nd 
Floor, North Tower, Toronto, Ontario M5J 
2W7, Canada
Tel: +1 416 955 5500
www.rbcits.com 

Managing Director, Securities Finance
Donato D’Eramo
donato.deramo@rbc.com
+1 416 955 5500

Director, Securities Finance
Mary Jane Schuessler
maryjane.schuessler@rbc.com
+1 416 955 5500

Associate Director, Securities Finance
Arthur Kolodziejczyk
arthur.kolodziejczyk@rbc.com
+1 416 955 5500

Associate, Securities Finance
Kyle Kolasingh
kyle.kolasingh@rbc.com
+1 416 955 5500

 

 
Scotiabank
40 King Street West, Suite 6800 Toronto 
ON, M5H 1H1, Canada
www.scotiabank.com 

Head of Collateral Management and 
Funding
Martin Weeks, Managing Director
martin.weeks@scotiabank.com
(416) 933-3728

Head of CAD Repo/Collateral 
Management and Funding
Rob Dias, Managing Director
robert.dias@scotiabank.com
(416) 863-7927

Trader
Ciaran Dayal
ciaran.dayal@scotiabank.com
(416)-862-3855

Head of Securities Lending Canada
Stewart Udall, Director
stewart.udall@scotiabank.com
(416) 863-7757

Synthetic Trading
Kirtes Bharti, Director
Kirtes.Bharti@scotiabank.com
(416) 863-7757

State Street Bank and Trust - 
Agency Lending
State Street Financial Center, 30 Adelaide 
Street, Toronto, Ontario, Canada
Tel: +1 647 775 6061
www.statestreetglobalmarkets.com 

Type of firm:  
Custodian and Specialist Bank

Head of Canada Trading
Steve Novo
SDNovo@statestreet.com
+1 647 775 6061

Head of Business Development & Client
Management, Canada
Charles Murray
CMurray@statestreet.com
+1 647 775 7614

TD Securities
222 Bay Street, 7th Floor, Toronto, 
Ontario, M5K 1A2, Canada
Tel: +1 416 307 8500
www.tdsecurities.com 

Type of firm: Wholesale Bank

Director
David St. Germaine
David.St.Germaine@tdsecurities.com
+1 416 982 6109

Director
Alberto Rodriguez
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Alberto.Rodriguez@tdsecurities.com
+1 416 982 6109

Vice President
Kristina Miner
Kristina.Miner@tdsecurities.com
+1 416 982 6109

Managing Director
Steve Banquier
Steve.Banquier@tdsecurities.com
416-983-9444

Director
Jenn Ocampo-King
Jenniferocampo.king@tdsecurities.com
416-982-3449

Director
Sumit Sharma
Sumit.N.Sharma@tdsecurities.com
416-308-7321

MEXICO

GBM Grupo Bursatil 
Mexicano S.A de C.V., Casa 
de Bolsa.
Av Insurgentes Sur No. 1605 Piso 31, 
Col. San José Insurgentes C.P. 03900, 
México DF
Tel: 01 (55) 5480-5800

Head of Stock Lending & Global 
Operations
Blanca Irais Vargas Salinas
bivargas@gbm.com.mx
+52 55-54805850 

Nacional Financiera
Insurgentes Sur 1971 Anexo piso 
Financiero, Ciudad de Mexico 120, Mexico
Tel: +52 55 5325 6000
Email: presval@nafin.gob.mx 
www.nafin.com 

Type of firm: Development Bank

Head Securities Lending
Federico Ortega
fgortega@nafin.gob.mx
+52 55 5325 6121

Trader Securities Lending
Lorena Gutierrez
dgutierrez@nafin.gob.mx
+52 55 5325 6570

PERU

 
BOLSA DE VALORES DE LIMA 
S.A.A.
Pasaje Acuña 106. Cercado de Lima. L01. Perú
+51 1 619 3333

www.bvl.com.pe 

Chief Executive Officer
Francis Stenning
Fatima@bvl.com.pe
+51 1 619 3333 x 2225

Chief Business Development Officer
Miguel A. Zapatero
mzapatero@bvl.com.pe
+51 1 619 3333 x 2120

Legal Counsel
Magaly Martinez
mmarti@cavali.com.pe
+51 1 619 3333 x 2225

UNITED STATES

 
 

 
ABN AMRO
100 Park Avenue, 17th Floor, New York, 
NY 10017, United States
Tel: +1 917 284 6701
www.abnamro.com 

Managing Director
Alexander Lange
alexander.lange@abnamro.com
+1 917 284 6701

Sales:
Cliff Condon
cliff.condon@abnamnro.com
+1 917 284 6737

Mike Dwyer
michael.dwyer@abnamro.com

Trading:
Tom Zarcone
tom.zarcone@abnamro.com
+1 917 284 6721

Dave Colaizzo
david.colaizzo@abnamro.com
+1 917 284 6726

Luis Carvajal
luis.carvajal@abnamro.com
+1 917 284 6722

Alternative Balance Sheet Financing:
Jeroen Visser
jeroen.visser@abnamro.com
+1 917 284 6703

Katelyn Schulz
katelyn.schulz@abnamro.com
+1 917 284 6729

 

 
ABN AMRO Clearing  
Chicago LLC
175 W. Jackson Boulevard, Suite 400 | 
Chicago, IL 60604, United States

Head of Securities Finance and Treasury US
Timothy J. Taylor
timothy.taylor@us.abnamroclearing.com
+1 312 604 8422

Head of Securities Finance US
Sean Frey
sean.frey@us.abnamroclearing.com
+1 312 604 8468

Head of US Stock Loan Desk
Brian Bair
brian.bair@us.abnamroclearing.com
+1 312 604 8898

Securities Finance Trader
Raj Jhangiani
raj.jhangiani@us.abnamroclearing.com
+1 312 604 8899

 

 
Bank of America Merrill 
Lynch
One Bryant Park, New York, NY 10036, 
United States
Tel: +1 646 855 0770
Email: prime@baml.com 
corp.bankofamerica.com/business/ci/
home

Type of firm: Broker-Dealer

Global Head of Equity Finance Trading
Jonathan Barton
jonathan.barton@baml.com
+1 646 855 2224

Americas Head of Securities Lending
Robert Genkinger
robert.genkinger@baml.com
+1 212 449 5237

Global Head Asset Optimization Group
Matthew Scott
matthew.r.scott@baml.com
+1 212 449 9778
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Barclays Plc
745 7th Avenue, New York NY 10019, 
United States
Tel: +1 212 528 1696
www.investmentbank.barclays.com/
markets/prime-brokerage-services.html 

Type of firm: Investment Bank

Head of EFG Risk & Funding, Equities, 
Americas
Sergey Gerasimov
sergey.gerasimov@barclays.com
+1 212 528 1696

Head of EFG Funding, Americas
Abinhav Chandra
abhinav.chandra@barclays.com
+1 212 526 7326

Managing Director, Head of Fixed Income 
Financing – Credit Products
Geoff Allen
geoff.allen@barclays.com
+1 212 412 6810

Managing Director, Head of Fixed Income 
Financing – Liquid Markets
George Van Schaick
george.van-schaick@barclays.com
+1 212 412 7680

Head of SBL Trading, Equities, Americas
Chris Pica
christopher.pica@barclays.com
+1 212 528 0700

Head of SBL Supply, Equities, Americas
Tommy Scagliola
tommy.scagliola@barclays.com
+1 212 528 0700

Head of Synthetic Trading, Equities, 
Americas
Matias Bercun
matias.bercun@barclays.com
+1 212 526 1955

 

 
BCS Global Markets
1270 Ave of The Americas, Suite 18e, New 
York NY 10020, United States
Tel: +1-212-421-8534 (o)
Email: sales@bcsprime.com

Type of firm: Broker Dealer

CEO BCS Americas Inc
Gary Esayian
Gary.Esayian@bcsgm.com
+1-212-421-8534 or ext. 4186

 

 
BMO Capital Markets
3 Times Square, New York City, NY 10036, 
United States
Tel: +1-212-702-1233 
www.bmocm.com 

Type of firm: Investment & Corporate 
Bank

Co-Head Global Prime Brokerage
Tony Venditti
anthony.venditti@bmo.com
+1-212-702-1215

Co-Head Global Prime Brokerage
Jordan Lupu
jordan.lupu@bmo.com
+1-212-605-1550

Managing Director - U.S. Products
Brian Pagnanelli
brian.pagnanelli@bmo.com
+1-212-702-1233

Director
Mike Flaumenbaum
Michael.Flaumenbaum@bmo.com
+1 212-702-1233

Vice President
Mary Beth Mrowka
MaryBeth.Mrowka@bmo.com
+1 212-702-1233

Director
Tom Vicary
Thomas.Vicary@bmo.com
+1 212-702-1233

Vice President
Martin Leis
Martin.Leis@bmo.com
+1 212-702-1233

Vice President - TRS
Dave Amar
David.Amar@Bmo.com
+1 212-702-1952

Vice President
Brian Ehlis
Brian.Ehlis@bmo.com
+1 212 702-1988

Director - Delta One Trading
Jay Lubin
Jay.Lubin@bmo.com
+1 212-702-1802

Vice President - Delta One Trading
Alistair Morgan
Alistair.Morgan@bmo.com
+1 212-702-1802

Director - Index/ETF trading
Mike Strongin
Michael.Strongin@bmo.com
+1 212-702-1933

 

 
BMO Capital Markets
1420 5th Avenue Suite 2000, Seattle,
WA 98101, United States
Tel: +1 (206) 224-7061
www.bmocm.com

Managing Director - Financial Products | 
Global Prime Finance
Doug Tveter
Doug.Tveter@bmo.com
+1 206-224-7061

BMO Global Securities 
Lending
115 S. LaSalle Street, 11W, Chicago, IL, 
60603, United States
Tel: 312-461-2500
Email: BMOGAM.SLtrading@bmo.com
www.bmo.com/gam/asset-
management/g/securities-lending 

Type of firm: Bank

Director - Head of Trading
LJ Jhangiani
lj.jhangiani@bmo.com
312-461-7638

Managing Director - Head of Agency 
Lending
Christopher Kunkle
christopher.kunkle@bmo.com
312-405-2623

Director - Sales/Distribution
Daniel Hoover
daniel.hoover@bmo.com
312-914-9158

 

 
BNP PARIBAS SA
787 Seventh Avenue, New York NY 10019,
Tel: + 1 (212) 471-6762
Email:dl.psfprimeservicesamericas@
us.bnpparibas.com 
www.bnpparibas.com 

Type of firm: Investment Bank

Equity Securities Financing

Head of Prime Solutions & Financing, 
Americas
Jeff Lowe
jeff.lowe@us.bnpparibas.com
+1 (212) 471-6812

Head of Prime Services, Americas
JP Muir
jp.muir@us.bnpparibas.com
+1 (212) 471-6831
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Head of Equity Securities Financing, 
Americas
Brian Cahalan
brian.cahalan@us.bnpparibas.com
+1 (212) 471-6574

Head of Prime Services Sales Trading, 
Americas
Thomas Guagliardo
thomas.guagliardo@us.bnpparibas.com
+1 (212) 471-6566

Head of Structuring, Americas
John Roglieri
john.roglieri@us.bnpparibas.com
+1 (212) 841-3532

Prime Services

Head of Prime Services EC
Kevin Darling
kevin.darling@us.bnpparibas.com
+1 (212) 471-6571

Head of Prime Services MW/SW
Robert Luzzo
robert.luzzo@us.bnpparibas.com
+1 (312) 237-3321

Head of PS&F Risk Management, 
Americas
Alex Bergelson
alex.bergelson@us.bnpparibas.com
+1 (212) 471-6533

 

 
BNP Paribas Securities 
Services
787 7th Avenue 10019, New York

Type of firm: Custodian

Head of Agency Lending Trading Desk 
New York
Michael Saunders
michael.saunders@us.bnpparibas.com
+1 212 841 3816

 

 
BNY Mellon
101 Barclay St, 4th Floor, New York, NY 
10286, United States
www.bnymellon.com 

Type of firm: Investment Company 
offering investment management, 
investment services and wealth 
management

MD, BNY Mellon Markets
James Slater
james.slater@bnymellon.com
212-815-4401

MD, Head of Principal Securities Finance
Mark Haas
mark.haas@bnymellon.com

212-815-4330

MD, Principal Securities Finance
Kieran Lynch
kieran.lynch@bnymellon.com
212-815-2242

MD, BNY Mellon Markets - Finance
William Kelly
bill.kelly@bnymellon.com
212-815-3908

MD, Global Head of Equity and Fixed 
Income Finance Trading
Robert Chiuch
robert.chiuch@bnymellon.com
212-815-2646

MD, Regional Head of Equity Finance 
Trading
Richard Marquis
richard.marquis@bnymellon.com
212-815-2618

Trader
Jacksom Tse
jackson.tse@bnymellon.com
212-922-7000

Trader
Christa Gallagher
christa.gallagher@bnymellon.com
212-922-7600

MD, Global Head of Equity Repo
Larry Mannix
larry.mannix@bnymellon.com
212-922-4626

MD, Regional Head of Fixed Income 
Finance Trading
Patrick Garvey
patrick.garvey@bnymellon.com
212-815-2317

Desk Manager
Dennis Cahill
Dennis.Cahill@bnymellon.com
212-922-7300

Traders
Tanya Lincevski
Tanya.Lincevski@bnymellon.com
212-922-7300

Paul Kim
paul.y.kim@bnymellon.com
212-815-2317

 

 
BNY Mellon
500 Ross St, 8th Floor, Pittsburgh, PA 
15262,

Desk Manager
William Merlino
william.merlino@bnymellon.com
212-922-7000

Traders
Mark King
mark.king@bnymellon.com
212-922-7000

Andrew Stroh
andrew.stroh@bnymellon.com
212-922-7000

Janet Love
janet.love@bnymellon.com
212-922-7000

Eddie Burmester
eddie.burmester@bnymellon.com
212-922-7000

Michael Weber
Michael.Weber@bnymellon.com
212-922-7000

Desk Manager – Corporate Bond Finance
Susan Szerbin
susan.szerbin@bnymellon.com
212-922-7960

Trader
Brendan Flynn
brendan.flynn@bnymellon.com
212-922-7960
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Brown Brothers Harriman & 
Co.
50 Post Office Square, Boston,
MA 02110-1548, United States
Tel: +1 617 772 1818
www.bbh.com/securitieslending 

Type of firm: Custodian Bank; Specialist 
Bank

Global Head of Securities Lending
Keith Haberlin
keith.haberlin@bbh.com
+1 617 772 6553

Securities Lending Business 
Development
Chris Griffin
chris.griffin@bbh.com
+1 617 772 2410

Head of Relationship Management for 
Securities
Lending, Americas
Marney McCabe
marney.mccabe@bbh.com
+1 617 772 2112

Citi
390 Greenwich Street, New York, United 
States
Tel: +1 212 723 3110
https://www.citibank.com/mss/
products/investor_svcs/securities_
finance/

NAM Head of Agency Lending Trading
John Bilello
john.bilello@citi.com
+1 212 723 3110

NAM Head of US Government Trading
Vincent Laudati
vincent.laudati@citi.com
+1 212 657 6300

NAM Head of Cash Reinvestments
Anthony Tutrone
anthony.tutrone@citi.com
+1 212 723 3370

NAM Head of US Equity Trading
Christine Mattone
christine.m.mattone@citi.com
+1 212 723 3106

NAM Head of International Lending
William Mascaro
william.mascaro@citi.com
+1 212 723 3110

Citi
390 Greenwich Street, New York, United 
States

Type of firm: Investment Bank

Head of NAM Equity Funding, Managing 
Director
Joshua Kurek

joshua.a.kurek@citi.com
+1 212 723 7681

Head of NAM Securities Lending Trading, 
Managing
Director
Tom Conti
thomas.j.conti@citi.com
+1 212 723 7600

Head of US Sales Trading, Managing 
Director
William Wade
william.wade@citi.com
+1 212 723 7600

Cowen Inc.
599 Lexington Avenue, New York,
NY 10022, United States
646 562 1010
www.cowen.com 

Managing Director and Global Co-Head 
Prime
Services
Jack Seibald
jack.seibald@cowen.com
516 746 5718

Managing Director and Global Co-Head 
Prime
Services
Michael S. Rosen
michael.rosen@cowen.com
516 746 5723

Managing Director and Head, Global 
Securities Finance
Matthew Baldassano
matt.baldassano@cowen.com
646 562 1555

Managing Director, Securities Finance
Stephen Maltz
stephen.maltz@cowen.com
646 562 1628

Deutsche Bank
60 Wall Street, New York, NY 10005, 
United States
www.db.com 

Type of firm: Investment Bank

Global Head of Agency Securities 
Lending
Tim Smollen
tim.smollen@db.com
212 250 4611

Head of US Sales, Agency Securities 
Lending
Joseph Santoro
joseph.santoro@db.com
212 250 4492

Head of Agency Securities Lending, 
Americas
Anthony Toscano
anthony.toscano@db.com
212 250 4015

Head of US Trading
Thomas Ryan
thomas-j.ryan@db.com
212 250-5750

Deutsche Bank Securities Inc
60 Wall Street, 4th Floor, New York,
NY10005, United States
Tel: +1 212 250 8000
www.db.com

Type of firm: Investment Bank

Managing Director, North American Head 
of Prime Brokerage
Matt Bowen
matthew.bowen@db.com;
+1 212 250 1985

Managing Director
Natalie Horton
natalie.horton@db.com
+1 212 250 8887

Managing Director, Synthetic Flow 
Swaps
John Arnone
john.arnone@db.com
+1 212 250 4990

Director, Synthetic Equity Sales
Powell Fraser
powell.fraser@db.com
+1 212 250 8802

eSecLending
175 Federal Street, 11th Floor, Boston,
MA 02110, United States
Tel: +1 617 204 4500
Email: info@eseclending.com
www.eseclending.com

Type of firm: Securities Lending Agent

Managing Director, Business 
Development
Peter Bassler
pbassler@eseclending.com
617-204-4566

Fidelity Prime Services
200 Seaport Blvd, Boston MA 02210, 
United States
Tel: 617-563-7419
Email: Fidelityprime@fmr.com

Type of firm: Prime Broker

SVP-Prime Brokerage Sales
James Coughlin
James.Coughlin@fmr.com
617-392-9123

SVP-Securities Finance
Ugyen Sass
Ugyen.Sass@fmr.com
617-392-8068

VP-Securities Finance
Justin Aldridge
justin.aldridge@fmr.com
617-563-7419
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GLMX
147 W 26th Street, New York, NY 10001
755 Page Mill Road, Suite A-200, Palo 
Alto,
CA 94304, United States
Tel: +1 (646) 854-4569 / +1 (866) 610-4569
Email: sales@glmx.com 
www.glmx.com 

Type of firm: Global Financial Technology 
Provider

Chief Operating Officer
Sal Giglio
sal@glmx.com
(646) 854-4569

Goldman Sachs Agency 
Lending
125 High Street, Oliver St. Tower, Suite 
1700,
Boston, MA 02110, United States
Tel: +1 617 204 2400
www.gs.com 

Vice President
Mark Whipple
Mark.whipple@gs.com
617 204 2451

Vice President
Christian N. Bodner
Chris.Bodner@gs.com
617 204 2412

Guggenheim Securities
330 Madison Avenue, 8th Floor, New York 
NY 10017, United States
Tel: 212-293-7905
https://www.guggenheimpartners.com/

Type of firm: Broker / Dealer

Head of Rates and Repo
Michael Santoro
Michael.Santoro@guggenheimpartners.com
212 338 8852

 

 
HSBC Securities Inc
425 Fifth Avenue, New York, NY 10016,
United States
Tel: +1 212 525 0180
www.gbm.hsbc.com/

Head of Security Financing
William T Child
william.child@us.hsbc.com
+1 212 525 0300

Repo Trading
Edward Frederick
edward.frederick@us.hsbc.com
+1 212 525 0153

Head of Equity Finance & Delta One - 
Americas
Warren McCormick
warren.mccormick@us.hsbc.com
+1 212 525 0180

Global Head of Prime Origination
Matt Kiraly
matthewjkiraly@us.hsbc.com
+1 212 525 4202

Head of Index & Delta One Trading - US
Stephane Labidurie
stephane.labidurie@us.hsbc.com
+1 212 525 6380

Securities Lending Trader
Emil Plataroti
emil.plataroti@us.hsbc.com
+1 212 525 0180

Securities Lending Trader
Trevor Pyner
trevor.j.pyner@us.hsbc.com
+1 212 525 0180

Equity Finance and Delta One Sales
Adam Weberman
adam.s.weberman@us.hsbc.com
+1 212 525 0180

Equity Finance and Delta One Sales
Carey Chamberlain
carey.chamberlain@us.hsbc.com
+1 212 525 0180

Equity Finance and Delta One Sales
Thomas Pietrobelli
thomas.d.pietrobelli@us.hsbc.com
+1 212 525 3282

Prime Finance Sales & Marketing
Kevin Nowlin
kevin.m.nowlin@us.hsbc.com
+1 212 525 0164

 

 
ING Financial Markets LLC
1133 Avenue of the Americas, New York, 
NY 10036, United States
Tel: +1 646 424 7530
Email: inggsfnyusfir@ing.com 
www.ingcb.com 

Regional Head of GSF Products
Peter Diminich
peter.diminich@ing.com
+1 646 424 7530

Interactive Brokers LLC
1 Pickwick Plaza, Greenwich CT 06830,
United States
Tel: +1 203 618 5827
Email: thseclending@timberhill.com 
www.interactivebrokers.com 

Type of firm: Proprietary Trading

Securities Lending Manager
William Pepe
wpepe@interactivebrokers.com
+1 203 618 5873

VP, Securities Lending Services
Bruce Turner
bturner@interactivebrokers.com
+1 203 618 4005

Securities Lending Trader
Richard Coleman
rcoleman@interactivebrokers.com
+1 203 618 5836

Jefferies LLC
520 Madison Avenue, New York NY 
10022, United States
Tel: +1 212 336 7200
www.jefferies.com 

Type of firm: Investment Banking

Co-Head of Prime Services/Head of 
Global
Securities Finance
Nick Rankin
nrankin@jefferies.com
+1 212 444 4322

Head of Equity Funding
Brad Katinas
BKatinas@Jefferies.com
+1 212 336 7278

Head of US Equity Securities Finance 
Sales
Tom Tasso
ttasso@jefferies.com
+1 212 336 5177
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Head of US Securities Finance Trading
Matt Cohen
mcohen3@jefferies.com
+1 212 284-4636

Head of US Equity Swaps
Andrew Vaccaro
avaccaro@jefferies.com
+1 212 336 6276

 

 
J.P.Morgan
383 Madison Avenue, New York, United 
States
Tel: 212-272-2486
www.jpmorgan.com/primebrokerage 

Type of firm: Investment Bank

Managing Director, US Head of Equity 
Finance
Michael Kelleher
michael.w.kelleher@jpmorgan.com
212-272-2230

Executive Director, US Financing and 
Collateral
Michael DiCesare
michael.e.dicesare@jpmorgan.com
212-622-2372

Executive Director, US SBL Trading
Michael Sisto
Michael.J.Sisto@jpmorgan.com
212-622-2560

Managing Director, Co Global Head of 
Prime Financing
Paul Brannan
Paul.Brannan@jpmorgan.com
212-622-0503

Managing Director, US Head Prime 
Brokerage Sales
Brian Bisesi
brian.bisesi@jpmorgan.com
212-622-3659

Executive Director, US Client Financing
Gregory Dodd
gregory.r.dodd@jpmchase.com
212-272-1100

Managing Director, US Head of Synthetic 
Finance
Cyril Dosmond
cyril.dosmond@jpmorgan.com
212-622-2827

Executive Director, US Synthetic Trading
Usman Nasar
usman.nasar@jpmorgan.com
212-622-2674

Executive Director, US Synthetic Trading
Jitendra Jaisinghani
jitendra.j.jaisinghani@jpmorgan.com
212-622-2739

 

 
J.P.Morgan
4 New York Plaza, Floor 12, New York,
NY 10004, United States
www.jpmorgan.com/is 

Type of firm: Custodian Bank

Managing Director, Sales - Agent Lending
Bill Smith
william.z.smith@jpmorgan.com
+1 212 552 8075

Executive Director, Agent Lending Trading
James Gerspach
james.g.gerspach@jpmorgan.com
+1 212 552 8030

Managing Director, Agent Lending Cash 
Reinvestment
Matt Sarson
matthew.b.sarson@jpmorgan.com
+1-212-552-8020

Executive Director, Agent Lending Cash 
Reinvestment
Bradley Fryer
bradley.k.fryer@jpmorgan.com
+1-212-552-8020

LBBW New York Branch
280 Park Avenue, West Building, New 
York, 10017 New York, United States
Tel: +1 (0) 212 5841733
Email: repodesk@lbbw.de
www.lbbw.de 

Type of firm: Bank

Head of Securities Financing
Dominick Emmanuelli
dominick.emmanuelli@lbbwus.com
+1 (0) 212 5841743

Senior Repo Trader
Andrew Eastwood
andrew.eastwood@lbbwus.com
+1 (0) 212 5841733

Repo Trader
Joseph Tavella
joseph.tavella@lbbwus.com
+1 (0) 212 5841744

Mirae Asset Securities  
(USA) Inc.
810 7th Avenue, 37th Floor, New York,
NY 10019, United States
Tel: (212) 407-1000
https://miraeassetsecuritiesus.com/ 

Type of firm: Broker-Dealer

Managing Director, Equities
Peter F. Volino
Peter.Volino@miraeasset.us.com
(212) 407-1019

Managing Director, Fixed Income
Richard J. Misiano
Richard.Misiano@miraeasset.us.com
(212) 407-1004

Director, Global Securities Lending
Robert E. Cleary
Robert.Cleary@miraeasset.us.com
(212) 407-1003

 

 
Mitsubishi UFJ Trust and 
Banking Corporation, New 
York Branch
1221 Avenue of the Americas,
10th Floor New York, NY 10020,  
United States
Tel: 212-915-0179
www.tr.mufg.jp/english/index.html 

Type of firm: Agency Lender

Group Head
Jim Coppola
j.coppola@ny.tr.mufg.jp
212-915-0179

Head Repo Trader
Robert McHugh
r.mchugh@ny.tr.mufg.jp
212-915-0167

Head Securities Lending Trader
Martin Sulich
m.sulich@ny.tr.mufg.jp
212-915-0168

Morgan Stanley & Co
1585 Broadway, New York, NY 10036, 
United States
Tel: +1 212 761-1891
Email: @morganstanley.com
www.morganstanley.com 

Type of firm: Investment Bank

Managing Director
Gregg Bromberg
Gregg.Bromberg@morganstanley.com
+1 212 761-2424
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Executive Director
Chris Owens
Christopher.Owens@morganstanley.com
+1 212 761-1820

Managing Director
Carolyn Sargent
carolyn.sargent@morganstanley.com
+1 212 761-8396

Managing Director
Tejash Patel
Tejash.Patel@morganstanley.com
+1 212 761 7006

Managing Director
Anthony Schiavo
Anthony.Schiavo@morganstanley.com
+1 212 761-9765

Managing Director
Kim Shaw
Kim.Campagna@morganstanley.com
+1 212 761-8405

Managing Director
Scott Pecullan
Scott.Pecullan@morganstanley.com
+1 212 761-8805

Managing Director
Timothy Rice
Timothy.Rice@MorganStanley.com
+1 212 761-5708

 

 
NATIXIS
1251 Avenue of the Americas, New York,
NY 10020, United States
Tel: +1 212 891 1830
Natixis North America LLC www.cib.
natixis.com 

Type of firm: Investment Bank

Managing Director, Head of Global 
Securities
Financing Americas
Anand Krishnan
anand.krishnan@natixis.com
+1 212 891 6111

Managing Director, Head of MM 
Sovereign Repo
Ernest Mammano
ernest.mammano@natixis.com
+1 212 891 6251

Managing Director, MM Sovereign Repo
Brian Roarty
brian.roarty@natixis.com
+1 212 891 6160

Trader - MM Sovereign Repo
Julien Vaute
julien.vaute@natixis.com
+1 212 891 5818

Director, Trader - MM Credit Repo
John Hatzoglou

john.hatzoglou@natixis.com
+1 212 891 5807

Executive Director, Client Strategies 
Group
Anthony Caserta
anthony.caserta@natixis.com
+1 212 891 1946

Director, Trader - Securities Optimization 
Unit
Saverio Costa
saverio.costa@natixis.com
+1 212 891 1973

Trader - Securities Optimization Unit
Joseph Czylek
joseph.czylek@natixis.com
+1 212 632 2705

Trader - Securities Optimization Unit
Jeanette Roby
jeanette.roby@natixis.com
+1 212 891 5825

Director, Trader - MM Index
Franck Beon
franck.beon@natixis.com
+1 212 698 3280

Trader - MM Index
Thomas Collins
thomas.collins@natixis.com
+1 212 891 1895

Trader - MM Index
Camille Guilloteau
camille.guilloteau@natixis.com
+1 212 891 5754

Northern Trust
50 S. LaSalle St, B12, Chicago, IL 60603, 
United States
www.northerntrust.com/
securitieslending

Deputy Global Head - Securities Lending
Jeff Benner
jsb1@ntrs.com
+1 312-557-8860

Head of Trading, North America
Mark Skowron
mss@ntrs.ocm
+1 312-630-8913

Pershing LLC
One Pershing Plaza, Jersey City, NJ 
07399, United States
Email: repo.desk@bnymellon.com 
www.pershing.com 

Managing Director
Mark Aldoroty
mark.aldoroty@pershing.com
201 413 4445

Managing Director
Michael Madaio
michael.madaio@pershing.com
201 413 4191 

Trading
Gary Schetelich
gschetelich@pershing.com
201 413 4066

Trading
Steve Lamentino
slamentino@pershing.com
201 413 4400

Prudential Financial
7th Floor, 655 Broad Street, Newark,
NJ 07102, United States
Tel: 973-802-3201

Vice President
Jonathan Linken
jonathan.linken@prudential.com
973-802-3201

Vice President
Robert Grogg Jr.
robert.grogg@prudential.com
973-802-3201

Managing Director
John McIntyre
john.mcintyre@prudential.com
973-802-3042

 

 
Scotiabank
250 Vesey St, 24th Floor, New York, NY 
10281, United States
www.scotiabank.com 

Head of US Repo/Collateral Management 
and Funding
Frank Ambrosi, Director
frank.ambrosi@scotiabank.com
(212) 225-6589

Global Head, Securities Lending
Brendan Eccles, Managing Director
brendan.eccles@scotiabank.com
(212) 225-6680

Head of Securities Lending US
Daniel Barone, Director
daniel.barone@scotiabank.com
(212) 225-6680

Synthetic Trading
Anthony Masciangelo, Director
Anthony.Masciangelo@scotiabank.com
(212) 225-6624

SEB AB New York
245 Park Avenue, New York NY 10167, 
United States

Securities Lending
Ted Langworthy
Ted.langworthy@sebny.com
+1 212 692 4795

Securities Lending
Bjoern Karringer
Bjoern.karringer@seb.se
+1 212 692 4795
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SG Americas Securities, LLC
245 Park Ave, New York, NY, 10167, United 
States
Tel: +1 212 278 5427
Email: AMER-MARK-EQD-SLS-XSF@
sgcib.com

Type of firm: Broker/Dealer

Head, Securities Finance & Delta One Sales
Americas
Nathalie Bockler
nathalie.bockler@sgcib.com
+1 514 841 6109

State Street Bank and Trust
One Lincoln Street, Boston MA 02111, 
United States
Tel: +1 617 664 2550
www.statestreetglobalmarkets.com

Type of firm: Custodian and Specialist 
Bank

Global Head of Alternative Financing 
Solutions
Douglas Brown III
dabrownIII@statestreet.com
+1 617 664 7665

Global Head of Agency Lending
Francesco Squillacioti
FSquillacioti@statestreet.com
+1 617 664 4756

Global Head of Trading, Agency Lending
James McDonald
J-F-McDonald@statestreet.com
+1 617 664 1734

Head of International Equity Trading
Jon Whiting
jwwhiting@statestreet.com
+1 617 664 2712

Head of US Equity Trading
Rich Sutherland
rpsutherland@statestreet.com
+1 617 664 8780

Head of US Fixed Income Trading
Michael Mulka
MMulka@statestreet.com
+1 617 664 2513

Head of Business Development & 
Relationship Management, US
Betsy Coyne
BCoyne@StateStreet.com
+1 617 664 2647

Business Development, North America
Kevin McGarr
kpmcgarr@statestreet.com
+1 617 664 3105

Enhanced Custody

Global Head of Enhanced Custody
John McGuire
jpmcguire@statestreet.com
+1 617 664 0584

Head of Trading, North America
Matt Johnson
MJohnson@StateStreet.com
+1 617 664 9184

Head of Client Management, North 
America
Tim Bias
TABias@StateStreet.com
+1 617 664 0771

Head of Supply Management and 
Counterparty Relations
Eric MacDonald
egmacdonald@statestreet.com
+1 617 664 2535

Head of Business Development, North 
America
James Bryant
Jim.Bryant@statestreet.com
+1 617 664 7569

Business Development, North America
Michael Freundlich
MIFreundlich@StateStreet.com
+1 617 664 3587

Business Development, North America
Pearse McDowell
PDMcDowell@StateStreet.com
+1 617 664 5909

Swiss Reinsurance  
Company Ltd
Tel: +41 43 285 6777 / +1 212 317 5028
Email: Collateral_Trading@swissre.com
www.swissre.com 

Collateral Trader
Larry Ward
+1 212 317 5028

Collateral Trader
Anthony Cinquemani
+1 212 317 5028

TD Prime Services LLC
31 W. 52nd Street, New York NY 10019, 
United States
Tel: 212-827-8263
www.tdsecurities.com 

Type of firm: Wholesale Bank

Managing Director
David Santina
David.Santina@tdsecurities.com
212-827-7190

Managing Director
Vincent Avena
Vincent.Avena@tdsecurities.com
212-827-8263

Managing Director
Gerard Losurdo
Gerard.Losurdo@tdsecurities.com
212-827-2850

TD Securities
31 W. 52nd Street, New York, NY, 10019, 
Tel: +1 212 827 7000
www.tdsecurities.com 

Type of firm: Wholesale Bank

Managing Director: Kenneth Silliman
Kenneth.Silliman@tdsecurities.com
+1 212 827 7327

Director: John Ryan Jr.
John.RyanJr@tdsecurities.com
+1 212 827 7349

Vice President: Thomas Polacek
Thomas.Polacek@tdsecurities.com
+1 212 827 7157

UBS AG
1285 Avenue of Americas, New York,
NY 10019, United States
Tel: +1 212 713 3100
www.ubs.com

Type of firm: Investment Bank

Head of Stock Loan Trading, Americas
Brendan Cusick
Brendan.cusick@ubs.com
+1 212 713 3100

Trading Joseph Lotito
joseph.lotito@ubs.com
+1 212 713 3100

Trading Mel Smith
mel.smith@ubs.com
+1 212 713 3100

WallachBeth Capital
Harborside Financial Center Plaza 5,
185 Hudson Street Suite 1410, Jersey 
City, NJ 07311, United States
Tel: +1 646 237 8585
www.wallachbeth.com 

Managing Director
Stephen A. Markowitz
smarkowitz@wallachbeth.com
+1 732 614 2143

Managing Director, Equity Derivatives
Dennis Brooks
dbrooks@wallachbeth.com
+1 917 449 5473

Wells Fargo Securities
375 Park Avenue, New York 10152, USA
www.wellsfargo.com/prime 
Type of firm: Investment Banking

Managing Director
Robert Sackett
robert.sackett@wellsfargo.com
212-214-6033

Director
Divesh Kapahi
divesh.kapahi@wellsfargo.com
212-214-6033



For speaking opportunities and to register please contact: 
Valerija Slavina at +44 (0) 207 779 8880 or valerija.slavina@globalinvestorgroup.com  

For sponsorship opportunities please contact: 
Zara Mahmud at +44 (0) 207 779 8478 or Zara.Mahmud@globalinvestorgroup.com

For a full up-to-date list of upcoming events visit: www.globalinvestorgroup.com/events

FOW Trading Brazil

New for 2018, we will launch a cross-asset trading event aimed at the South American 
market. Focused on Brazil, the event will build on FOW’s historical links with the local 
corporate community with Global Investor’s reach into the asset management market. 
The event will bring together figures from the international, local and regional markets.

Event Co-host: Gold Sponsor:

SAVE THE DATE: 5th Sep 2018
Hotel Unique, Sao Paolo, Brazil
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Through innovative client solutions,
the Global Securities Financing team
is always one step ahead.

www.cib.natixis.com

Best Global Equity Borrower
(group 2)

Best Global Relationship Manager
(group 2 Borrower)

Global Investor/ISF - Equity Lending Survey 2017

NATIXIS AWARDED 2017

For more information, please contact:
Anand Krishnan, Head of Global Securities Financing Americas
Tel.: + 1 212 891 6111 - anand.krishnan@natixis.com




